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Desirable Territory Open for 
General Agencies in Arkansas, 





Minnesota and Western Kansas 





‘ 
Central States Life A Progressive SURETY and CASUALTY Company 
Insurance Co. : 


St, Louis, Mo. 
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| CONTRACT DIRECT WITH THE 
HOME OFFICE 


PP PAO) 


An old organization with a new plan now wants an 
agent in every city over 10,000 population. Offers 
for the first time an exclusive agency in the following 
cities: 

IHinols Wisconsin Michigan Pennsylvania 
Altoona 


Aurora Milwaukee . Bay City 
Cicero — 8 Flint Chester 
Decatur Superior Grand Rapids = 


East St. Louis § Madison Nebraska Jackson arrisburg 
Joliet Omaha — Philadelphia 
Rockford Kansas Readi 
Wichita New Hampshire je ad Wilkes Barre 
Indiana Topeka Concord York 





Evansville Manchester 
Nashus 


Gary 
Indianapolis 
South Bend 


The Inter-State is the only organization insuring 
only business and professional men for loss from ac- 
cident or sickness. 


Premium Rates—The Lowest 
Policy Forms—None Superior 





HEAD OFFICE: NEW YORK . ' 
Write the Home Office for particulars 


CASUALTY INSURANCE 
SURETY BONDS INTER-STATE 
BUSINESS MEN’S ACCIDENT ASSO. 


Brown Hotel Building 
DES MOINES, IOWA 


ERNEST W. BROWN, Sec’y-Tresas. 
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NOW READY 


DO YOU KNOW 


That 66 Leading Companies Issued New Policies in 1922-1923 
That 65 Leading Companies Adopted New Rates in 1922-1923 7 





The Only Book That Contains Them All in Full Is 
THE HANDY GUIDE 


1923 EDITION 


YOU MUST 
Be-Up-to-Date 
Know About the Other Company 
Be the Life Insurance Service Expert 


YOU WILL NEED 
The HANDY GUIDE for 1923 


BECAUSE THE HANDY GUIDE FOR 1923 


Gives Complete Policy Forms, Rates, Disability and Doub : 
Indemnity Clauses and Declaration in Application off 
184 Leading American and Canadian Companies | 


Shows Annuity Rates in Full 
Publishes Industrial Rates and Policies 
Contains All Important Reserve Tables 


Order the HANDY GUIDE at once. Be a leader in your business. 


Price per copy, $4.00 
Thumb Index Edition, $4.35 


SPECIAL CLUB RATES 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 














Tue Spectator is published every Thursday by The Spectator Company, at 186 William Street, New York, N. Y. Entered as second-class matter June. I, 
at the Postoffice, New York, N. Y., under the act of March 8, 1879, Tux Srecrator, Volume CX, Number XVIII, May 3, 1923; $4.00 per annum, : 
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CLEAN-UP WEEK BEGINS MAY 7 


Rubbish in Odd Corners Often Breeds Fires---Observance Important to 


Fire Insurance Companies 


NE of the main causes for the huge total of 
fire losses rolled up in this country every 
year is the amount of rubbish which is 
allowed to collect in out-of-the-way places, 
between buildings, in back-yards, in attics, 
and a thousand-and-one other places that 


piles of rubbish form eyesores for the general public and won- 


suggest themselves to the shiftless citizens 
who are responsible. Not only do these 
derful propagation grounds for the germs of disease but they 
are active fire-breeders. Slowly but surely air, light and water 
produce sufficient chemical reaction to form heat, which is built 
up rather than radiated and eventually combustion by flame 
occurs. 

Nor does the fire danger lurking in rubbish heaps end with 
spontaneous combustion. For rubbish heaps are often the con- 
necting link between buildings, making an exceptionally easy 
path for the destroying flames and causing many a loss that 
might otherwise have never occurred. 

The extent to which the fire insurance companies will partici- 
pate in the success of Clean-Up Week in New York is not 
known. The Merchants’ Association of New York is making 
every effort to make an impression upon residents and property 
owners of the city and will see to it that everyone receives 
Proper instructions, so allocating the work that the street clean- 
ing department will not be taxed beyond capacity. 

The interest of school boys will be solicited and if the 


proposition is fairly put to them they will do the greatest good. 
It is really something of a lark for the average schoolboy to 
upset the general order of things; and if they are shown what 
a disturbance they can make, every boy will approach his task 
with a will. 

The Anti-Litter Bureau of the 
organized by blocks all through the city and each block captain 
will look after the work in his territory. 

May 7 to May 12 are the official dates for this important 
Spring is the logical time to clear away the accumula- 


Merchants’ Association is 


work. 
tions of a long, hard winter. Every insurance man, under- 
writer or agent should surely be at the task ready to set an 
example to all his neighbors. The possibilities of reducing 
the fire loss through the elimination of rubbish are really enor- 
mous. They ought not to be overlooked. 

If people could in some way be shown the exact saving in 
fire insurance rates which would result from a city free from 
rubbish and inflammable accumulations or, again, if they could 
in some manner understand the danger to life which lurks in 
these rubbish piles, they might be inspired to action. A lot of 
action is necessary to make New York or any other city clean 
and free from hidden hazards which threaten loss of life and 
property every day. It is really possible to have clean cities, 
for in certain districts of Holland and Switzerland examples 
can be found. The fire hazards there are enormously reduced 
from those of this country, and the people live in comparative 
freedom from the fear of being burned alive. 
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“A SYMBOL OF SAFETY” 


History and Methods of Underwriters’ Laboratories, Inc., Presented by 
Harry Chase Brearley 


HE past thirty years have seen the growth of 
a public sentiment in favor of safety devices, 
high standards of manufacture and the re- 
moval of inherent or accidental hazards, 

which is without precedent in the history of 


The result of this sentiment and 





the country. 
the tangible proof of its existence is the Underwriters’ 
Laboratories, Inc., with its headquarters in Chicago. Vor 
some time there has been the need for a compilation of 
data or a concise volume which would detail the operation of 
this great research corporation and lay before the general pub- 
lic, as well as insurance interests and manufacturers of com- 
modities, the methods by which its accomplishments are made 
possible. In the book titled “A Symbol of Safety,” just off the 
presses of Doubleday, Page & Company, Harry Chase Brearley, 
formerly connected with the publicity departnient of the Na- 


tional Board of Fire Underwriters, recognizes and fills this 
need. 

Few chronicles come to hand which contain as much valuable 
and interesting information as this one. Tracing the history 
of the Underwriters’ Laboratories from its beginning in a small 
office on Monroe Street, Chicago, to its present elaborately 
equipped plant, employing two hundred engineers and other 
outside workers and two hundred and fifty outside inspectors, 
Mr. Brearley presents a tale of effort expended in behalf of 
public safety which is little short of marvelous. 

“A Symbol of Safety” gains its name from the label of the 
Underwriters’ Laboratories, which may be found upon all ap- 
paratus, machinery or anything else inspected and passed by 
that organization and thus given the stamp of approval. The 
introduction is, fittingly, by W. H. Merrill, president and foun- 
der of the Laboratories, who has made the development of the 
corporation his lifework. The hook contains eighteen chapters 
in its main portion and an appendix of thirteen chapters, sup- 
plemented by a complete index of the whole. There are seventy- 
five illustrations and seven line cuts, showing the most impor- 
tant steps in the various processes devised for proving the 
worth of any manufactured product and determining its fit- 
ness to assume the duties for which it is intended. 

The Underwriters’ Laboratories now occupies 55,000 square 
feet of floor space in Chicago, to which 40,000 square feet are 
already being added. Besides this huge main plant, the corpora- 
tion has branch laboratories in New York and San Francisco, 
a Canadian organization, offices in 141 cities and a representa- 
tion in London. The tremendous influence it exerts upon the 
value and safety of the manufactured articles sold to the gen- 
eral public is nation-wide and is a factor whose controlling hand 
aids in maintaining that standard of excellence which the North 
American trade markets demand. 

In his accurate and instructive handling of the subject, Mr. 


brearely treats each branch of the Underwriters’ Laboratories 
activities separately and in a fashion which is so free from 
technicalities that the most uninitiated may grasp the full mean. 
ing and significance of each move in the various procedures ex- 
plained. Of special interest to the public at large will ‘be the 
chapters devoted to a study of the tests made in connection 
with fireproof materials, electrical appliances, automobiles and 
burglar resistive devices, such as safes, locks, ete. 

To quote from Mr. Brearley’s observations on the work of 
the Underwriters’ Laboratories concerning the uses of electric- 
ity in the home and elsewhere : 

“As a result (of the safety determination and manufactur- 
ing tests of the Underwriters’ Laboratories) the electrical jn- 
dustry is equipped with standards of safety and performance 
to a degree which would amaze a layman. Underwriters’ La- 
boratories has separately examined, tested and reported upon 
more than thirty-five thousand different makes and styles of 
electrical appliances—always at the requests of the manufac. 
turers themselves—and its inspectors make frequent visits to 
many hundreds of factories.” 

3efore a product receives the coveted label of approval from 
the Underwriters’ Laboratories, says Mr. Brearley, it must 
satisfactorily withstand the tests made and must comply with 
the required standards. In ascertaining the degree of resistance 
of a safe, for instance, it is subjected to the heat of a gas-fired 
furnace for one hour and is then raised, while still red hot, to 
a height of thirty feet and is allowed to fall upon a pile of 
bricks placed there to simulate fire conditions. After the series 
of tests is over, the contents of the safe, including papers and 
sometimes even photographic plates, must remain uninjured if 
the safe is to pass the Underwriters’ Laboratories. 

In the case of automobile safety devices designed to afford 
protection against thieves, an expert of the Underwriters’ La- 
boratories attempts to “‘steal” the car, using such tools as a 
thief might presumably carry with him. In addition to this, 
the steering wheel lock is tested by means of a machine which 
inserts, turns and withdraws the key 100,000 times in succes- 
sion. For the device to pass inspection this must not produce 
appreciable wear in the locking cylinder or decrease its theft 
protection possibilities. 

“A Symbol of Safety” is a book which will be widely read, 
and deservedly so, for its complete exposition of the methods 
and processes of test and examination which combine to make 
the label of the Underwriters’ Laboratories on a manufactured 
product at once a guarantee of worth and a seal of safety. Harry 
Chase Brearley deserves great credit for the authorship of this 
volume, which will eventually find its way into the offices oi 
insurance companies, the executive counsels of factories and 
the homes of private citizens as a reference work of clarity, 
accuracy and absorbing interest. 








jour 
trus 
pric 
Fou 
eign 


Cha 
Rob 
Sho 


ir 

pel 
cla 
EE 
ing 
act 
an 
Oc 
al 
cel 
sec 
in 

sel 
aff 
ire 
pu 
no 
st 


hursday 


I by 


ratories’ 
e from 
| mean- 
Ires ex- 
‘be the 
nection 
les and 


vork of 
‘lectric- 


factur- 
ical in- 
rmance 
rs’ La- 
1 upon 
yles of 
inufac- 
isits to 


il from 
t must 
Vv with 
istance 
'S-fired 
hot, to 
pile of 
series 
rs and 
ired if 


afford 
s’ La- 
; asa 
» this, 
which 
ucces- 
‘oduce 
theft 


read, 
thods 
make 
‘tured 
Jarry 
f this 
es of 
; and 
arity, 











May 3, 1923 


THE SPECTATOR 


Editorial 











THE SPECTATOR 


Tue SPECTATOR, established in 1868, is a weekly 
‘ournal devoted to promoting the best interests _of 
trustworthy insurance of all kinds, The subscription 
rice for the United States, Canada and Mexico is 
E ur Dollars per annum, postage prepaid ; to all for- 
pies countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PUBLISHER 


135 WILLIAM Street, New York 


Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 
Loughton T. Smith 
Secretary 
Fred B. Humphrey 
Assistant Secretary 


Charles H. Nicoll | 
Vice-President 


Robert W. Blake 
Treasurer 
Sholto D. Kirk 
Assistant Treasurer 
Telephone, Beckman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531. 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1923, by The Spectator Company, New York. 








Vor Cx MAY 83, 1923 No. XVIII 








ACCIDENTS AT HOME 

STRIKING illustration of the lurk- 
A ing dangers of the home is found 
if a small table covering a_ five-year 
period and showing the number and 
classification of the accident claims of 
The Travelers Insurance Company dur- 
ing that time. The greatest number of 
accidents were attributed to automobiles 
and the second greatest number to those 
occurring at home. The average person, 
after dodging traffic all day, feels a 
certain relieving sense of safety, and it 
seems rather shameful to disturb it. But, 
in truth, people are only deceiving them- 
selves. It is perhaps a national state of 
affairs, since accidents happening away 
from home are apt to receive newspaper 
publicity, while an accident at home does 
not. The psychology of human nature 1s 
such that many who read the papers 
closely believe the streets a place of con- 
stant danger and the home perfectly safe. 
It is an impression hard to overcome. In 
the minds of many this misapprehension 
is so indelibly stamped that no logic, 
however sound, can ever change them. 
Newspapers can hardly be blamed for it: 
they are in duty bound to print what the 
public wants to read and there can be 
little doubt but that the public does read 
accident stories extensively. Neverthe- 
less this class of accidents offers a richer 
field for prevention than perhaps any 
other, because they are largely due to per- 
sonal carelessness and only occasionally 
is a second person involved in the cause 


or effect. The accident companies can 


hope for a betterment in that respect only 
by appealing to the young and unpreju- 
diced minds and trying to counteract in 
advance the effects of later reading. There 
have been, in a few cases, magazine 
articles bringing out in a very interesting 
manner the many ways in which accidents 
at home occur. [xcept for those articles, 
which may or may not have been widely 
read, there has been but little effort to 
educate the public as to the importance of 
looking out for themselves at home. 


AMENDMENT TO STANDARD FIRE 
POLICY 
ERTAIN legislators in Pennsylvania, 
are making strenuous efforts to 
change the law in the State which legal- 
izes the standard fire insurance policy. 
They want to force the companies to pay 
losses within fourteen days after the oc- 
currence of a fire. Yet they claim that 
they are not trying to aid crooks, and one 
the that not 


losses in 


of them makes statement 
more than one in a hundred 
Pennsylvania are crooked. Well, it would 
be very difficult to refute that statement, 
but, on the other hand, there is so much 
doubt about many of the losses in that 
State that it would be equally difficult to 
substantiate it before any group of think- 
ing men. Even granting so, J. H. Doyle, 
associate counsel of the National Board 
of Fire Underwriters, was keen enough 
at the hearing to point out that one 


crooked loss in every hundred would 
mean about four hundred such in the 
State, a not inconsequential number. 


Certainly, fire insurance companies must 
have more than fourteen days if they are 
going to properly investigate doubtful 
claims. In fact, the enactment of a four- 
teen-day limit would directly affect the 
rates, which would necessarily have to be 
for the indis- 


raised in order to allow 


criminate outgo of funds. The money to 
pay would have to come from the public, 
since there is no other place for it to 
come from. 

The standard fire insurance policy was 
not drawn up im a moment of haste, nor 
were the men who evolved it lacking in 


knowledge of their business. It is the re- 


sult of long experience and careful 
thought, and has been found equal to the 
service to which it has been put. Chang- 


ing it cannot serve any good purpose, and 
apparently the intention of the legislators 


5 





is to serve a rather doubtful purpose. It 
seems as though, during the past two 
years, the loss situation in Pennsylvania 
has been bad enough without recourse to 
measures which can do no good and give 
every indication of infinite harm. The 
changes desired by a few Pennsylvania 
legislators would have a tendency to play 
into the hands of the crooks. The cry 
is for justice to the petty loser, but the 
petty losers are not the complainants. 
They are always paid promptly enough: 
the fire insurance companies are not out to 
antagonize the people by holding up loss 
payments unjustly, and common sense 
should indicate that fact to the Legisla- 
ture of Pennsylvania. 





New York Legislation 

Atpany, N. Y., May 2.—A_ considerable 
number of insurance bills remain to be acted 
upon during the legislative session which comes 
to an end the close of this week. Progress of 
insurance legislation through the two houses 
during the present week may be summarized as 
follows: 

3ilis passed by Senate: 

Senator Straus’, enacting the motor vehicle 
compensation law, to be Chapter 68, Con- 
solidated Laws. 

Assemblyman O’Connor’s, adding new sub- 
division 5, section 21, werkmen’s compensation 
law, by providing that the contents of verified 
medical and surgical reports, put in evidence by 
claimants, shall constitute prima-facie evidence 
of fact as to matter contained therein. 

Assemblyman C. P. Miller’s, amending sec- 
tion 94, workmen’s compensation law, by strik- 
ing out the provision limiting expenditures for 
administration expenses of the State Insurance 
Fund to 15 per cent of the earned premiums 
for the year. 

Senator Sheridan’s, amending section 187, tax 
law, relative to the franchise tax on insurance 
corporations. 

Bills passed by House: 

Assemblyman Hutchinson's, amending sec- 
tions 39, 40, 44 and 45, insurance law, provid- 
ing for examinations by the Superintendent of 
Insurance into the affairs of any insurance cor- 
poration or other insurer, and any pension 
fund or retirement system required to make 
reports. 

Assemblyman Hackenburg’s, amending  sec- 
tion 16, workmen’s compensation law, by provid- 
ing that death benefits paid under the act shall, 
if there is a person under eighteen years of 
age in New York city as a public charge, be 
turned over to the public welfare department, 
to defray the cost of care and maintenance. 

Assemblyman Hutchinson's, amending sec- 
tions 341 to 346, and also 348, and adding new 
34I-a, relation to 
mutual automobile casualty insurance corpora- 


section insurance law, in 


tions. 
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Mohammed asked 
Two Questions 


MOHAMMED had a lot of weird stories to tell,ofcourse. But he had just 

as many good bits of philosophy to offer. Incidentally, the Prophet 
was a beautiful fighter. Now and then, when he encountered a community 
not inclined to listen to his lectures or sermons he drew his scimitar and 
gently but firmly removed the heads of all the male residents. 


Naturally, therefore, it wasn’t long before he was feared and, conse- 
quently, soon afterwards, generally believed. While on the march he dic- 
tated the Koran, which has since had so large a part in Islam civilization. 


One night under the desert moon he gave utterance to this thought— 


‘When a man dies they who survive him ask what property 
he has left behind him. The angel who bends over him 
asks what good deed he has sent before him.” 


The man who carries life insurance has answered both of Mohammed’s 
questions. He has provided an estate and has sent before him the best of 
all deeds. 


The Prudential 


Insurance Company of America 
EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 

















COMMISSIONERS AT 
RICHMOND 


Many Insurance Problems Discusseq 
and Remedial Measures Adopted 








COMPULSORY AUTO LIABILITY Law 


Question of American Companies Owning 

Stocks in Other Companies—Those in 

Attendance 

The spring meeting of the National Conyep. 
tion of Insurance Commissioners adjourned jt; 
business sessions late last Wednesday, April 2: 
and completed its visit to the first city of Vir. 
ginia with a boat ride down the James River 
and a 70 mile journey to Jamestown, the fouyp. 
dation stone of English-American settlements. 
The journey was a fitting climax to a meeting 
rendered important by the many salutary and 
constructive measures on insurance matters rec- 
ommended and adopted at this session of the 
National Convention and made pleasant by that 
southern hospitality, which is so singular to the 
South, and which contains and indefinable note 
of sincerity which renders it inimitable. 

Outstanding accomplishments of this meeting 
were the adoption of the resolution on acquisi- 
tion introduced by acting Commissioner McCul- 
loch of Pennsylvania, requiring the insurance 
departments of all States to request of casualty 
companies in those States a list of all general 
and regional agencies and branch offices estab- 
lished under the uniform plan adopted at the 
December session of the legislature, and a state- 
ment of any deviation from the plan in the mat- 
ter of commissions and appointments of agents 
and establishment of branch offices. 

A resolution introduced by Commissioner 
Ramey of Kentucky solicited the various State 
officials to give a full support to a uniformity 
in requesting for classification of business, and 
that every effort be made in requesting such 
classification to follow a standard classification 
list of occupancy hazards adopted by the Na- 
tional Convention of Insurance Commissioners 
and fellowed by the actuarial bureau of the Na- 
tional Board of Fire Underwriters. A resolu- 
tion offered by Mr. Stoddard of New York 
and adopted by the convention removes a handi- 
cap under which American fire insurance com- 
panies now operate by permitting one active 
fire insurance company to purchase and own the 
stock of another fire insurance company with 
approval of the Insurance Commissioner of the 
State in which the company is domiciled 
A committee was appointed with full power to 
name a chairman for the new National Coun- 
cil on Workmens Compensation Insurance to 
represent the Insurance Commissioners in that 
council. The committee is composed of Messrs. 
Hobbs of Massachusetts, Stoddard of New 
York and Button of Virginia. 

While the above summarizes the more im- 
portant definite accomplishments of this  ses- 
sion, other noteworthy features were the resolu- 
tion for compulsory automobile liability insur- 
ance which was offered by Commissioner But- 
ton and referred by the convention to a special 
committee, comprising Messrs. Button of Vit- 

(Continued on page 9) 
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N. F. P. A. PROGRAM 


Meeting Starts at Drake Hotel, 


Chicago, Tuesday, May 8 


OFFICERS UP FOR RE-ELECTION 


Members Will Make Special Visit to Un- 
derwriters’ Laboratories Wednesday 
Afternoon 
The program of the annual meeting of the 
National Fire Protection Association follows: 
The meeting opens Tuesday, May 8, at the 
Drake Hotel, Chicago, continuing through to 
Thursday. It is anticipated that an evening 
session will be held Tuesday to take care of 


the lengthy program. 


TUESDAY, MAY 8 
Bustness Session 10° A, M. SHARP 
1.—Roll call. 
2 —President’s 
3,—Appointment of 
4—Report of the 
5,—Resolutions. 


6.—Reports of the 


address. 
committee on resolutions. 
executive committee. 
secretary-treasurer and _ editor 
of the quarterly. 

7.—The Nationa 

record: “Can Its Usefulness Be Increased?” R. S. 


Moulton, assistant secretary. 


Fire Protection Association fire- 


3—Membership committee report. Charles E. Meek 
(New York), chairman. 
9,—Canadian committee report. 
field (Montreal), chairman. 
10.—Public information—committee report. 
lin Il. Wentworth (Boston), chairman. 
11.—Five-minute from local 
organization members on work in fire prevention. 
report. T. 


George H. Green- 
Frank- 


reports chapters and 


12.—Tire prevention week—committee 
Alfred Fleming (New York), 


committee report. 


chairman. 
13.—Field practice Edward R,. 
Hardy (New York), 
144.—Fire department 
port. Jay W. Stevens 
15,—Automatic sprinklers 


chairman. 
co-operation—committee — re- 
(San Francisco), chairman. 
committee report. C. L. 


Svofid (Montreal), chairman. 
16.—Private fire supplies from public mains—com- 
mittee report. II. A. Burnham (Boston), chairman. 
17,—Fire pumps —committee report. Ezra E. Clark 


Boston), chairman, 


18.--Hvdrants and valves—-committee report. HH. 


(Boston), chairman. 


), Lacount 


19.—Gases—committee report. J. I. Banash (Chi- 


go), chairman, 
20.—Inflammable 


liquids—committee report. Edward 


\. Barrier (Boston), chairman. 
21.—Dust explosion hazards—committee report. 1). 
J. Price (Washington), chairman, THI. H. Brown 


(Boston), secretary. 
22.—Storage of combustible 
R. P. Strong (New Orleans), chairman. 
23.—Motion National 
Underwriters. (hb) Fire prevention. 
Educational Weekly. (c) Protect our forests 
fire, United States Department of Agriculture. 


fibres—committee re- 


Joard 
Ford 
from 


pictures. (a) Fire. 


of Fire 


WEDNESDAY, MAY 9 
Rustness Session 9:30 A. M. 
i Pierce (New 


1.—Electrical committee report. Dana 


York), chairman, Ralph Sweetland (Boston), secretary. 


2.—Protection against lightning—committee report. 
A.M. Schoen (Atlanta), chairman. 
3.—Electric railway car houses and cars. <A. M. 


Schoen (Atlanta), chairman. 
1.—Building 
I, Woolson 


(Toston), 


report. Tra 
Thayer 


construction—-committee 


(New York), 


secretary. 


chairman, IT. V. 
'.—Safety to life H. W. Forster 
Mhiladelphia), chairman. 
6.—Rotund_ table 


Window One 


committee report. 
discussion: “The Protection of 
Conducted by committee on pro 


partitions. F. B. 


nings.”’ 
tection of openings in walls and 


Quackenhoss (Nashville), chairman. 


7.—Protection of records—coinmittee report. H. P. 
Weaver (Philadelphia), chairman. 
WEDNESDAY AFTERNOON AND 
EVENING 
sharp, in the French room 
President W. E. 
members of 


a.—-Luncheon at 1 p. m. 
(main floor), Drake Hotel. Past 
Mallalieu, Speaking by the 


the association. 


presiding. 


WEDNESDAY AFTERNOON, MAY 9 


b.—Visit to underwriters’ laboratories. 


WEDNESDAY EVENING, MAY 9 
c.—Theater party, ‘Loyalties,’ by John Galsworthy, 
at Power’s Theater, Randolph and LaSalle streets. 


THURSDAY, MAY 10 


Business Sesston 10 A, M. 


1.—Manufacturing risks and special hazards—com- 
mittee report. Benjamin Richards (Chicago), chair- 
man. 

2.—Small hose couplings. R. W. Hendricks (Chi- 


cago), chairman. 

Subject: “How Can 
Prinicapl 
Manufacturers 


8.—Round table discussion. 
the Fire Waste Be 
(a) John R. Freeman, 
Mutual Fire Insurance 
Richard E. Vernor, manager, Fire Prevention Depart 
ment Western Actuarial (c) Frank 
C. Jordan, chairman, Fire Prevention Committee, In 
dianapolis Chamber of Commerce, Indianapolis. 
committee report. Samuel 
Smith (New 


Reduced ?” speakers: 
president, 
Company, Providence. (b) 


Bureau, Chicago. 
4.—-Marine fire hazards 


DD. McComb (New York), 


York), secretary. 


chairman, A, J. 
5.—Docks, piers and 
Charles H. Fischer (New York), 

6.—Hazaradous chemicals and explosives 
George W. Booth (New York), 


»f committee on resolutions. 


wharves—committee report. 
chairman. 

committee 
report. chairman. 
'e Re 1 ort 
s New business. 


9,—Report of nominating committee and election 


olficers. 





nominating committee, 1923.—John TIT, 
chairman, E. P. Boone (New 


Mallalieu (New 


Report of 
(Baltimore), 
Heaton (Toronto), W. FE. 


Kenney 
York}, EB: F. 











York), F. J. T. Stewart (New York), Richard E. 
Schmidt (Ch x0), Henry V. Thayer (Boston). 
Nominations.—For president: HW. O. WLacount 
(Roston, Mass.). For first vice-president: Rudolph 
P. Miller (New York). For second vice-president: 
Dana Pierce (New York). For secretary-treasurer: 
Franklin IT. Wentworth (Boston, Mass.). For chair- 
man of executive committee: A. T. Bell (Atlantic 
City. N. J.). For executive committee (for thre¢ 
years): William S. Boyd (Chicago), E. R. Hardy 
(New York), J. B. Parker (Chicago), C. L. Scofield 
(Montreal), Wm. F. Steffens (New York). For 
nominating committee (1924). Three members: C. 


(Boston), chairman, H. L. Miner (Wil- 


BB. Sellers (Columbus). 


\I. Goddard 


Del.), T. 


mington, 


New Anti-Rebate Law in Utah Strictly 
Interpreted 
City, Uran, April 30—J. W. 


Commissioner, has 


SALT LAKE 
Walker, State 
ruled that under the new anti-rebating law per- 
sons who do not intend to make a business of 
insurance are not entitled to a Mr. 
Walker holds that the law was intended to put 
case” agency evil. Ina 


said: 


Insurance 


license. 
an end to the “own 
formal statement the 
“After a conference with the attorney general’s 
department, through W. A. Hilton, assistant, it 
is hereby ruled that no firm or individual is en- 


Commissioner 


titled to, or shall receive, a license to write in- 
solicit insurance from 


Companies must be pre- 


surance who does not 
the public in general. 

pared to state that the appointment of an agent 
is not made in violation of the anti-rebate law. 
lirms and individuals shall be prevented from 


securing a license who in the past have secured 


7 


one for the mere purpose of receiving a rebate 
of the commission due a legitimate agent. The 
insurance code already contains a section which 
provides against rebating by life companies or 
their agents.” 


CRUM & FORSTER BUY ALLEMANNIA 
STOCK 
Substantial Interest Purchased—No Per- 
sonnel Changes Projected 

Crum & Forster of New York have acquired 
a large block of the stock of the Allemannia 
Fire Insurance Company, Pittsburgh, Pa., and 
have added this to their already large invest- 
ments. It has been authoritatively stated that 
there will be no change in management of the 
Allemannia Fire and the Crum & Forster pur- 
chase does not represent any attempt at secur- 
ing absolute control of the Pittsburgh organ- 
ization. 

In the New York metropolitan district, the 
Allemannia has long been represented by Crum 
& Forster and the relations between the two 
have most cordial on both sides. The 
Allemannia has operated in New York for about 
twenty-seven years and was the first company 
to enter the local office of Crum & Forster. 
Some time ago a member of the agency firm 
purchased Allemannia stock as an investment 
and because the company had always been ably 
managed and was on a foundation. 
Gradually the holdings were increased until re- 
cently, when the opportunity presented itself to 
buy a substantial block of the stock. Crum & 


Jum Company 
wf Waterosec 


70th 
ANNUAL STATEMENT 


JAN. Ist, 1923 


Capital........ $1,000,000.00 
Assets......... 8,036,901.63 
Liabilities..... 4,955,239.55 


Net Surplus to 
Policyholders. 3,081,662.08 


Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot, and 
Explosion Insurance 


been 


secure 





New York State 
F. F. Buell, General Agent, Troy 
E. J. Parmelee, S. A., Syracuse 
H. H. Porter, S. A., Rochester 
New England 
Geo. Shaw, General Agent, 116 Milk St., Boston 
H. H. Landon, S. A., Springfield, Mass. 
Middle Dept. 
E. A. Morrell, S. A., 205 Walnut Place, Phila. 
Northern New Jersey 
Jas. J. Garland, S. A.,514 Eighth Avenue, Bklyn. 
New York Suburban 
W.P.Phillips, Exec.S. A., 1506 E.17thSt., Bklyn 
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More than a Century of Service 


RALPH B. IVES, President 


Fire Rental Value Tourists’ Baggage 

WEVeta Use and Occupancy’ Salesmen’s Samples 
Automobile Profits iO Ba-teljtay a esstectes) 

Tornado Sprinkler Leakage © Automobile Truck Transit 
Rent Registered Mail | Explosion 

Leasehold ... Parcel Post ISG Toy av eCe OS hial Mm Oxeyententelaceyel 


Losses Paid over $223,000,000 

















Living Up to the 
Spirit of Insurance 


The basic principle of insurance is a guarantee 
of indemnity against laws. But beyond this prin- 
ciple, which deals with the cold legal phases of con- 
tracts, lies another that which recognizes a moral 
obligation for adjustment of loss according to the 
sptrit of the contract. 


Through its splendid record of prompt and equi- 
table settlement, covering seventy-five years’ service 
in this country, the “L. & L. & G.” is enabled to 
place in the hands of its Agents a valuable asset by 
means of which the sometimes difficult road to new 
business is rendered a highway of easy travel. 


“SITVERPOOL, 


— fe 


= *\ 
wo] ONDON 
” GLOBE, 


Insurance CO.rrs 





No. 1 Pershing Square, Park Avenue at 42nd Street, New York 





UNITED STATES HEAD OFFICE: 
431 Insurance Exchange, Chicago, Illinois 


ASSETS at 12-31-22 : $10,288,123.11 


ACCIDENT AUTOMOBILE 
AND HEALTH AND TEAMS 
INSURANCE INSURANCE 





ALL LIABILITY WORKMEN’S 
LINES AND COMPENSATION 
SPECIAL RISKS INSURANCE 


SURPLUS at 12-31-22 : $1,696,939.07 


EASTERN DEPARTMENT: 
45 John Street, New York City 














PeRCATIONS OF C. & E. LAYTON. | 


ira: The undersigned are sole agents in the United States for the old established 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 
SEND TEN CBNT STAMP FOR CATALOGURB. 


THE SPECTATCR COMPANY | 
135 WILLIAM STREET, NEW YORK 
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UNITED STATES BRANCH 
110 WILLIAM STREET, NEW YORK, N. Y. 


HORATIO N. KELSEY, MANAGER 
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Forster interests took advantage of the opening 
and were able to acquire a large amount of the 
Allemannia stock at a satisfactory price. 
Commencing business fifty-five years ago, the 
Allemannia Fire made rapid and sure progress 
until now it has a capital of $500,000, of which 
the stockholders paid in only $150,000, the re- 
mainder coming from accumulated stock divi- 
dends. The company’s assets have reached $3,- 


302,000 and its net surplus is about $1,000,000. 





Insurance Institute of America to Hold 
Examinations 

The schedule of examinations and instruc- 
tions to students has been issued by the Insur- 
ance Institute of America and they will begin 
on May 7 this year. Examinations will be held 
in both fire and casualty branches and will be 
almost nation-wide in their scope and as regards 
the cities in which the tests are to be given. 
These cities are as follows: Baltimore, Boston, 
Buffalo, Chicago, Atlanta, Cleveland, Fitchburg, 
Hartford, Macon, Greensboro, New Haven, 
New York, Philadelphia, Springfield, Water- 
town and St. Louis. Thus the insurance men of 
every section of the country will be given 
opportunity to take the examinations and not 
anly will those who have attended the courses 
be eligible, but also those who have completed 
the prescribed work at home. 

The schedule of examinations and their dates 
is the following : 

FIRE BRANCH 

May 7.—Junior, principles and history of fire insur- 
ance: intermediate, fire insurance rating—history and 
elementary principles; senior, fire insurance rating— 
principles and practices. 

May 8.—Junior, fire insurance contract—the policy; 
intermediate, fire insurance contract—policy clauses 
and forms; senior, fire loss settlements. 

May 10.—Junior, building construction; intermediate, 
drafting—fire insurance plans; senior, agency law, or- 
ganization, management. 

May 11.—Junior, fire prevention and fire protec- 
tion—elementary principles; intermediate, fire protec: 
tion—public and private; senior, fire protection—auto- 
matic sprinkler equipments and supervisory service. 

May 14.—Junior, common fire hazards; intermediate, 
senior, chemical fire hazards. 

May 15.—Junior, the woodworking industries (re- 
quired special fire hazard); intermediate, the metal 
industries (required special fire hazard); senior, tex- 
tiles and textile industries (required special fire haz- 


electrical fire hazards; 





ards). 

May 17.—Junior, elective special fire hazards; in- 
termediate, elective special fire hazards; senior, elective 
special fire hazards. 

May 18.—Junior, correspondence, elementary; inter- 
mediate, correspondence, advanced; senior, statutory 
tequirements—state supervision. 

CASUALTY BRANCHES 

May 7.—Junior, public liability insurance—legal 
principles; intermediate, public liability insurance. 

May 8.—Junior, automobile liability, including forms 
of coverage and rating principles; intermediate, prop- 
erty damage insurance. 

May 10.—Junior, 
master and servant; 
pensation—in Europe. 

May 11.—Junior, 
of employers’ liability and 
acts; intermediate, workmen’s 
United States. 

May 14,—Junior, accident and health insurance; in- 
termediate, accident and health insurance. 

May 15.—Junior, burglary, theft and robbery insur- 
ance; intermediate, burglary, theft and robbery insur- 
ance, 

May 17.—Junior, fidelity and 
mediate, fidelity and suretyship. 

May 18.—Junior, correspondence. 


insurance—law of 
workmen’s com- 


workmen’s 
intermediate, 


workmen’s insurance—principles 
workmen’s compensation 
compensation—in the 


suretyship; inter- 


ORGANIZE INLAND LLOYDS 


Henry W. Ives Interested in New 


Venture 





WILL WRITE RAIN INSURANCE 





Company Has Deposited $415,950 with 

State Department as Working Capital 

A leading pioneer in rain insurance in this 
country, Henry Ives will again occupy a 
conspicuous place in this line during the com- 
ing months. Parties identified with the firm of 
Henry W. Ives & Company have organized 
Inland Loyds of New York to handle rain in- 
surance business and become general agents 
throughout the United States and Canada. 
Formed under the laws of New York State for 
the purpose of carrying on all business indicated 
in section 110, the new organization has been 
approved and licensed in compliance with the 
insurance department requirements and is now 
ready to care for a large volume of writings. 

The backers of the venture have deposited 
$415,050 of working capital with the Superin- 
tendent of Insurance in New York and there 
is every certain indication of success. Henry 
W. Ives was one of the first to see the possibili- 
ties of rain insurance in this country and 
actively supported the movement to popularize 
this line. He was responsible for the inaugura- 
tion of the Pluvius department of the Eagle, 
Star and British Dominions and under his man- 
agement it showed highly satisfactory under- 
writing operations. 

The firm of Henry W. Ives & Company is 
also general agent for the Security Mutual Cas- 
ualty Company, Chicago, which has assets of 
$6,800,c00 and a surplus amounting to $2,2I10,- 
ooo. All lines of rain insurance will be written 
by the firm for the newly-organized Inland 
Loyds. 


Commissioners at Richmond 
(Continued from page 6) 
ginia, Stoddard of New York and Hobbs of 
Massachusetts Similarly the resolution for Fed- 
eral incorporation of the convention offered by 
Superintendent Miller of the District of Co- 
lumbia was referred to a special committee, 
composed of Conn of Ohio, Wade of North 
Carolina and Miller of the District of Colum- 
bia. The admission of deposits in private banks 
as assets was referred to the executive commit- 
tee. Two bills drafted by Commissioner Hobbs 
of Massachusetts relative to the uniform 
classification of insurance companies were 
ordered printed and a copy sent to all Commis- 
sioners in order that they might be taken up at 
the annual meeting in Minneapolis. One of 
these bills would permit the writing of mul- 
tiple lines by fire insurance companies. This 
permission would allow American companies to 
better compete with unauthorized insurance 
companies, Lloyds in particular, by permitting 
it to offer to the public the broad form of cov- 
erage that it requires. Enlargement of the 
writing powers of insurance companies to allow 
them to compete with London Lloyds was the 
subject of much favorable discussion by the 
Commissioner Button, chairman of 
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members. 


the committee on fire insurance, reported that 
the committee of the National Board of Fire 
Underwriters, which was appointed to confer 
with him and his committee on the subject of 
a central fire insurance rate-making organiza- 
tion and control of commissions in acquisition 
cost for the entire country, were in disagree- 
ment. 

Col. Button stated that the president of the 
National Board is “a real man.” He stated, 
however, that several of the members of the 
committee were reactionary, and that after an 
apparent agreement had been reached in con- 
ference he had heard nothing from them. He 
further said that the reactionary members, 
although they were in the minority, seemed to 
control the committee. In closing, Mr. Button 
“If this committee doesn’t follow out the 
recommendation of the convention, we will know 
the reason why.” 

The following subjects at the suggestion of 
the committee on laws and legislation were con- 
tinued in abeyance until the annual meeting; 
valuation of assessment life insurance com- 
panies; a request to Congress for the enactment 
of a law to close the mails to solicitation of un- 
authorized insurance. Regarding the bill regu- 
lating assessment companies, Mr. Eldridge re- 
quested a conference on the matter before any 
definite resolution was adopted, and tentative 
arrangements were made for a conference of 
the subcommittee to meet with Mr. Eldridge 
some time in May. 

While the matter regarding the fixing of the 
time limit in the paying of premiums by policy- 
holders was continued to fhe Minneapolis meet- 
considerable was provoked 
anent this subject by Col. Button of Virginia, 
who read a copy of a ruling which he had made 
covering this matter for his home State. Much 
favorable comment was made upon the efficacy 
and the desirability of such a ruling, and copies 
of it were ordered furnished each Commissioner 
in order that the same might be studied before 
the next succeeding meeting of the convention. 
The request of Joel Rathbone, of the National 
Surety Company, that surety companies be 
allowed to value securities on the amortization 
plan was referred for further consideration at 
the next annual meeting. Mr. Rathbone showed 
that the convention had gone on record in favor 
of the general use of that plan, but Superin- 
tendent Stoddard said that New York was op- 
posed to the plan. President Platt Whitman of 
Wisconsin did not appoint new committees, but 
announced that last year’s committees would 
continue for the rest of his convention year, 
owing to the fact that there were so many 
changes in the various departments. He, how- 
ever, appointed Commissioner Stacey W. Wade 
of North Carolina and Ed. Maxson of New 
Jersey, successors to former Commissioners, E. 
N. Rogers of Tennessee and Thomas B. Donald- 
son, respectively. , 

The social side of the convention was very 
ably taken care of by a committee from the 
Virginia Underwriters Association. The recep- 
tion and entertainment committee was composed 
of Col. Button, Insurance Commissioner of 
Virginia; Beverly Lewis, secretary of the Vir- 

(Concluded on page 31) 


said: 


discussion 


ing, 
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Western Assurance Company 
OF TORONTO Incorporated 1851 


FIRE, MARINE, TORNADO, EXPLOSION—RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 





W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY 1, 1923 


ASSETS. . $4,591,275 
SURPL US IN UNITED STATES... $1, ‘409, "505 
TOTAL LOSSES PAID IN UNITED STATES 


FROM 1874 TO 1922 INCLUSIVE...........$51,538,553 

















$10,000.00 with $200.00 per Month 
Costs $80.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 


Membership 165,000 Claims Paid $5,500,000.00 


Unusual Agency Opportunities at present in Central 
States 








Our Leading Salesman in 1922 made over $15,000.00 


Business Men’s Assurance Company 
W. T. GRANT, President KANSAS CITY, MO 





UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH GIILLIAM STREET 
New York 
MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 








A Big Automobile Year 


- - and what it means to you 


With the increasing public demand for motor transportation, with the 
decreasing cost of cars, with good roads and improved service, 1923 will be 
a promising year for the automobile industry. 


The National Automobile Show, just finished in New York, has given 4 
definite indication of brisk sales ahead . . . Mr. John N. Willys of the 
Willys-Overland Company predicts that over 2,750,000 motor cars and 
trucks will be produced and marketed this year. 

Your opportunity is here to push automobile insurance with careful 
aggressiveness. The underwriting of this line has recently been hazardous 
in the extreme, as every agent realizes. But we welcome increases in vol- 
ume from agents who know how ¢o use good common sense in selecting or 
rejecting their risks. 

Much desirable business may be produced with the help of this 


company’s leaflet, ‘‘Yours? Was It Insured?’’ 


Write for a sample copy 


The Continental Insurance Co. 


Henry Evans, Chair- Capital: TEN MILLION 


man of the Board. DOLLARS. . 
Norman T. Robert- ya 

son, President. CHICAGO 

Eighty Maiden Lane, MONTREAL 


New York, N. Y. Cash SAN FRANCISCO 


“AMERICA FORE" 











CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
‘“‘THE OLDEST SCOTTISH INSURANCE OFFICE”’ 
U. S. Head Office: 
555 Asylum Street 
<1). H. POST, U. S. Manager 
R. S CHRISTOPHER, Assistant U. 


Hartford, Conn. 


. Manager 








INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1923 


Reserve for Unearned Premiums.............. $1,161,651 .59 

BOER al NSIRIIOR:,.. «150% & x < x ale os apiece ws al 329,994 01 

COTS ee eee $500,000 .00 

RHINE» oS nie sca. cis wove 1,079,671 .23 

Surplus to Policyholders.................. 1,579,671 .23 
MeO GEROES ooo seis. 0 Liesl sh Se $3,071,316 .74 


E. B. Addison, Vice President 
Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent 


Wm H. Palmer, President 
B. C. Lewis, Jr., Secretary 
J.C. Watson, Treasurer 














SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 


MORE THAN $30,000,000.00 
Paid in Claims during the last 20 Years. 














C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 
The National Life & Accident Insurance Co. 
Home Office: National Building NASHVILLE, TENN: 











ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 
Cash Capital, . . . . $2,250,000.00 
Net Surplus, . . . . ,4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, . . . 15,690,687.21 
EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, President NEAL BASSETT, V. P. and Mgr. 
JOHN KAY, Vice-Pres. W. T. BASSETT, Ass’t Manager 


A: H. HASSINGER, Sec’y 
ivEWARK, N. J. CHICAGO, ILL. 

















Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident, death, all under one ied 
Premiums 5 cents to 50 cents per week. 


JOHN H. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 
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Majestic Fire May Liquidate 


TorexaA, KAN., May 1.—The Majestic Fire 
Insurance Company of Topeka may go into 
iquidation shortly. It has not been definitely 
determined whether the 
liquidated at present or continued as an under- 
writing organization. All of the business of 


the company has been reinsured in the Con- 


company is to be 


necticut, so that the policyholders are protected. 
Organization of Commonwealth 
Progressing 
Topeka, KAn., May 1.—The Commonwealth 
lire and Marine Insurance Company of Kan- 
sas City, Kan., may be a going fire insurance 
company before the close of the year. lrank 
L. Travis, former superintendent of insurance 
and the president of the company, has reported 
to the State that he is meeting with fine suc- 
cess in selling the stock and expects to have 
stock sold and the company ready to write 
business before 1924. 
Julius H. Barnes Is Guest of Merchants’ 
Association 
On Tuesday, the Merchants’ Association of 
New York held a luncheon at the Hotel Astor, 
at which Julius H. 
Chamber of Commerce of the United States, 


3arnes, president of the 


was the guest of honor and the _ principal 
Mr. Barnes recently returned from 
[Surope, attended the international 
meetings of business men at Rome. 


interesting and illuminating 


speaker. 
where he 
He made 
a most address, 
giving much information as to conditions in for- 
eign countries, 

Pennsylvania Bill Affecting Standard 

Policy 

A hearing on the Salus bill, to change the 
standard fire policy of Pennsylvania, was held 
Tuesday at Philadelphia. J. 
ciate counsel of the National 


H. Doyle, asso- 
Board of Fire 
Underwriters, appeared in opposition to the 
amendment which would require the settlement 
of each claim within fourteen days after loss. 


The Donaldson Presentation 
At the annual meeting of the Insurance Fed- 
eration of Pennsylvania, to be held at Reading 
next week, former Commission of Insurance 
T. B. Donaldson will be presented with a Stein- 
way baby-grand piano by his many friends in 
the insurance business. 
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NEW YORK SURVEYS 
Insurance Institute of America Examina- 
tions.—These examinations over 
the United States on Monday, May 7, 1923. The 
time of day and the place is designated by each 


begin all 


local society, but they commence everywhere on 
In regard to New York city, 
been made for holding 

William twelfth 
These examinations are for the students 


the same date. 
arrangements have 
examinations at 123 street, 
floor. 
who registered under the auspices of the In- 
surance Society of New York. There are 119 
who registered in New York city and vicinity. 
The Department Is Getting Busy.—There 
are evidences of an increase in activities on the 
part of the insurance department in regard to 
checking up errors and omissions among their 
supervisories. It will take some time to develop 
the real workings of the present insurance law 
but there is that it means a more 
stringent hold on the control by the department. 


no doubt 
A Controller of Intelligence.—\Ve re- 
cently received a letter from abroad signed by 
an official whose title was that of a “Controller 
of Intelligence.” This appears to us as one of 
the useful officers that we have heard from, and 
there certainly is a wide need in the insurance 
business for an office of that title and with an 
individual who knows how to handle the job. 

An Unfortunate Example.\Vhen we 
reflect, as we often do, on the criticism passed 
by the companies on the laws which are passed 
for their control, it is a bit unfortunate that 
the rating situation could not have been handled 
hy the companies without going to law about 
it. We cannot help but feel that after all we 
only kick against the law when it stops us from 
doing something which we should like to do, but 
are just as ready as the other chap to fly to its 
aid when we want to use it. 

Insurance Service and Fire Loss.—Ser- 
vice appears as a charge whether through the 
rating, survey, inspection bureaus, or through 
the departments maintained by the individual 
The cost of this service is always 
inclined to 


companies. 
scrutinized carefully, but we are 
lose sight entirely of the fact that the loss by 
a single fire very frequently constitutes an ex- 
ceedingly high percentage of the total that is 


The 


point we wish to make is that we are not spend- 


being paid for the services referred to. 


ing enough on this form of prevention. service, 
as we would undoubtedly improve conditions 
sufficiently by saving in single large fires to 
We must get 
the idea that prevention is the thing and not the 


warrant the additional expense. 


peyment of losses. 

Watchmen’s Delinquencies.—It is inter- 
esting to note in the two quarterly reports is- 
sued by the A. D. T. system that the number 
of delinquencies’ which they report ran prac- 
Thus, for the quarter ending 

1922, the delinquencies were 
99,103, while for the quarter ending~December 
the delinquencies were 88,252. A 


tically even. 


September 30, 


31, 1922, 
further analysis of the figures also shows about 
the same percentage under each item. 


BOSTON AND VICINITY 
Detroit Surety Admitted.—The 
I idelity Detroit 
mitted to Massachusetts to write fidelity and 
William IF. McCullan of 70 


Kilby street is the agent of record. 


Detroit 


and Surety of has been ad- 


surety business. 

New Agency Formed.—The formation of 
a partnership between Fred P. Abbott, Phillip 
J. Kane and H. Allen Spiller, Jr., under the 
name aud style of Abbott, Kane & Spiller has 
been announced. They will conduct a general 
insurance agency, specializing in automobile in- 
surance, at 20 Kilby street. 

Recommend Endorsement Charge.—An 
endorsement charge and a charge of C. N. T. 
policies has been recommended by the Clear- 
ing Ilouse Association of Boston. This recorm- 
mendation goes to the Boston Board for ap- 
»roval and adoption at its next meeting and is 
meanwhile being reviewed by a committee of 
the board. The charge, it is proposed, will be 
through the medium of a service stamp of the 
denomination of fifty cents, which will be sold 
to brokers by members of the Clearing Tlouse 
Association for cash at a price of thirty-five 
cents. The face value of said stamp shall be 
collected from the assured in all cases where 
one is attached to an endorsement. Reinsur- 
ance shall be exempt from the charge, accord- 
ing to the plan. 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, 


IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 
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to Earn a Vacation As a Guest of the . * 
ac 
MISSOURI STATE LIFE 7 
| ow 
e e la’ 
Quarter Million Club : 
So 
GRAND CANYON - LOS ANGELES “a 
SAN FRANCISCO w 
=. of 
One Hundred Thousand«Club th 
sa 
Eastern Meeting—DETROIT Western Meeting—DENVER pu 
to 
Club Year Ends#?]UNE 30 ga 
ca 
Any Insurance Man who places $100,000 or’ $250,000 of insurance with the Missouri State Life before June 30 th 
under the Club Rules can qualify for Club Membership and participate in the Club Trips. The Company writes stl 
Excess and Substandard Life; Accident; Health; Group Life; Group Accident and Sickness. Lyberal Commissions; in 
Guaranteed Non-Forfeitable Renewals. ti 
the 
| va 
: ; r 
Write for Particulars - 
th 
wl 
This is not an invitation for men of other Companies to break their present con- of 
nections to come with this Company. On the contrary, we urge them to give their | in 
own companies their loyal and enthusiastic service and all the business that their Bs 
own companies will handle. Our offer is only to serve them on such business ou 
as their own companies will not handle, our service covering surplus Life, both tt 
standard and substandard, Accident and Health, Group Life, and Group Accident 
and Sickness Insurance. bu 
tal 
We feel that we are offering a distinct service to the Insurance Fieldmen and | 
that in offering to handle substandard Life Insurance for them (that is, business lig 
that their own companies will not handle) we are rendering a real public service. be 
PN 
so 
& e e tio 
Missouri State Life Insurance Company || : 
un 
M. E. SINGLETON, President Home Office—ST. LOUIS : 
1 
Sa aoe eS —— ‘ sel 
Floyd L. Carlisle to Get ‘‘Jumbo”’ Life THE SPEcTATOR, however, has it upon the other interested parties, the ultimate sum of the the 
Insurance most reliable authority that the sum of the in- complete insurance in force on Mr. Carlisle's m 
Floyd L. Carlisle, active head of F. L, Surance when actually in force may not exceed life may be in excess of this figure. In addi- the 
Carlisle & Co., Inc., of 49 Wall street and $2,000,000. tion to being an executive member of the two | Tl 
president of the St. Regis Paper Company at The demand for insurance on the life of Mr. Companies mentioned, Mr. Carlisle is chairman are 
30 East Forty-second street, New York city, Carlisle was originated by the St. Regis Paper of the Power Corporation of New York, Water- za 
has been examined for life insurance whose Company, which will cover him for $1,000,000, '©W®, and its board of directors has yet to be 7 
total amount will rank among the largest ever Mr. Carlisle’s own investment company will heard from in the matter, mm 
e ss se. eee: Ss . —_———— ca 
taken out on an individual life. Though the account _for approximately $500,000 of the —New paid for business of the Bankers Life Com bi 
details of the matter have not as yet been com- amount finally decided upon and it is more than pany of Des Moines for the first three months of 1923 nj 
pleted, the tentative sum set as adequate pro- likely that another $500,000 will be personal Shows a gain of 13 per cent, as compared with the a 
tection for all the interests concerned is $3,000,- life insurance. This distribution would make C2""¢SPonding period of 1922, The total of new paid | = °\" 
for business for the first quarter of this year was cal 
000. up the $2,000,000, but, because there are several $24,554,314, 
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ORIGINAL DATA 





Medical Records of Life Extension 


Institute Invaluable 





MAY REVOLUTIONIZE IDEAS 





Farly History and First Symptoms of 
Disease Traced Through Them—No 
Similar Data Available 

The earliest symptoms of vital diseases are, 

to the medical profession, largely a matter of 
speculation. It seldom sees them, except in 
active or advanced stages, and, consequently, 
has comparatively little authoritative data to 
work on. Yet, to the medical director of a 
large life insurance company, nothing is more 
important than the ability to recognize, in 
some slight impairment of an applicant for life 
insurance, the first symptoms of chronic trouble 
which might seriously affect the insurance. 

To the irisuring public, an effort on the part 

of the companies to gain information as to 

their physical condition, other than that neces- 

sary to the issuance of a policy, appears as a 
purely selfish proposition, and they are loath 
to cooperate in the fear that the information 
gained may be used against them, either by 
cancellation of their insurance or by rating up 
their policies. Thus, all private efforts of in- 
stirance companies to obtain original data trac- 
ing the physical condition of a large group of 
lives through a period of years sufficient for 
the progress seem doomed to failure in ad- 
vance. Yet any material advancement in the 
present methods of selecting insurable lives 
must be based upon a sounder knowledge of 
the physical conditions and earlier symptoms 
which lead up to troubles involving longevity 
of life. This is only one of the many problems 
in connection with the interest of life insurance 
companies in the promotion of a span of life 
considerably longer than the Biblical allot- 
ment of “fourscore years and ten.” 

Not only life insurance medical directors, 
but all physicians, are interested vitally in ob- 
taining reliable data such as is above suggested. 

The fourdation of a very valuable and en- 
lightening source of medical information is 
heing laid by the Life Extension Institute of 
New York. In this institution, established 
solely for the conduct of physical examina- 
tions upon a strictly confidential basis, an ever- 
increasing group of people, both insured and 
uninsured, are daily being examined for 
physical defects not then apparent but which 
they desire to know about and correct before 
serious trouble occurs. A large proportion of 
these peopic return for periodic examinations ; 
more are doing so as the educational work of 
the Institute increasingly effective. 
The complete records of every examination 
are kept in the confidential files of this organi- 
zation, and from these records invaluable data 
can he compiled concerning the progress of 
some particular disease or ailment. In many 
cases, these records contain information pro- 
gressing from conditions of perfect health to 

mild or even advanced stages of illness, so that 
every step in the development of the disease 
can be studied. As the Institute continues to 


becomes 


grow and as the number of lives examined be- 
comes larger, the value of these records to the 
medical world will naturally increase tremen- 
dously. Shorn of personal references, this 
_data will form one of the most complete 
records in existence of the early stages of dis- 
eases of all kinds. 

To the insurance world, such work means a 
creat In the first place, the Institute 
provides them with a place to which they can 
direct policyholders for examination without 
fear of being charged with selfish interests. 
Thus an opportunity is provided for keeping the 
policyholder in good health and potentially 
bettering the mortality rate and, as well, main- 
taining a source from which, in the future, may 
come medical information of a nature which 
may revolutionize the present methods prac- 
tised in the offices of the examiners. It is evi- 
dent that the Life Extension Institute not only 
is of immediate value in improving health con- 
ditions, but bids fair to become, in the future, 
an unparalleled source of scientific information. 


deal. 


WESLEYAN GENERAL OFFICERS VISIT-= 
ING HERE 


A. L. Hunt and E. W. Phillips Receive 
Cordial Welcome 


A. L. Hunt, general manager, and E. W. 
Phillips, associate actuary of the Wesleyan and 
General Assurance Society, arrived for a visit 
in this country last week and received a cordial 
welcome here. Mr. Hunt and Mr. Phillips will 
visit many of the major life and industrial in- 
surance offices in this country before returning 
to England early in June. 

The Wesleyan and General is the only purely 
mutual industrial life insurance organization 
in England. It is the outgrowth of a social 
organization formed many years ago in Bir- 
mingham, England, and for many years trans- 
acted business without any legal status. For 
that reason its growth was limited. In 1914 
a special act of Parliament legalized the com- 
pany’s activities; and while temporarily hin- 
dered by the war, it is now preparing its place 
among the larger life insurance companies of 
Great Britain. 

The society has already thoroughly modern- 
ized its home office in preparation for expand- 
ing its business, and now has the most up-to- 
date office in England. 


New York Office of Insurance Department 
Entertains 

The New York office of the State Insurance 
Department gave a very enjoyable dinner party 
last Saturday night at the Hotel Brevoort. 
Superintendent Francis R. Stoddard, Jr., and 
former Superintendent Jesse S. Phillips were 
both present as well as the second deputy, 
Mr. Lown. Following dinner and a brief pro- 
gram of speeches, dancing was enjoyed. The 
affair was in every way a success. 


—The State Life Insurance Company of Des Moines, 
Iowa, and the United Fidelity Life Insurance Com- 
pany of Dallas, Texas, have been admitted to mem- 
the American Life Convention. 
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ORGANIZE LIFE REASSUR= 
ANCE COMPANY 





Strong Backing for North American 
Reassurance Company 





LAWRENCE CATHLES TO BE 
PRESIDENT 





New York Concern to Have $1,000,000 
Capital and $1,000,000 of Surplus 


Announcement was made last week of the 
organization of the North American Reas- 
surance Company of New York city, a $2,000,- 
000 company, which will do a life reinsurance 
business. Lawrence M, Cathles, vice-president 
and actuary of the Southland Life Insurance 
Company, will be president of the new com- 
pany. The assets of the company, which are 
all paid in, will be divided equally between cap- 
ital and surplus. 

The company will have an exceptionally 
strong board of directors and European con- 
nection of the highest standing. The latter will 
enable it to assume maximum risks as well as 
to amply protect its excess lines. The directorate 
will be made up as follows: 

Chairman of the board, Frederick W. Allen 
of Lee, Higginson & Co.; president, Lawrence 
M. Cathles; E. Hurlimann, general manager, 
Swiss Reinsurance Company; Seward Prosser, 
chairman of the board, Bankers Trust Com- 
pany; Gates W. McGarrah, chairman of the 
board, Mechanics & Metals National Bank; 
Percival Beresford, United States manager, 
Swiss Reinsurance Company; P. A. Rock- 
efeller; Ernest Iselin, of Iselin & Company; M. 
G. Nichols, general manager, European Gen- 
eral Reinsurance Company; H. O. Havemeyer, 
president, Brooklyn Eastern District Terminal; 
H. I. Pratt; Rodney Davis, United States man- 
ager, Prudential Reinsurance and Coinsurance 
Company; William H. Hotchkiss, attorney; 
Donald Durant; J. J. Higginson. 

Lawrence M. Cathles, the president of the 
new company, was born in Scotland, but has 
spent the past fifteen years in Texas, latterly 
as a member of the official staff of the South- 
land Life. Mr. Cathles is president of the 
American Institute of Actuaries and has long 
been prominent in that body as well as in the 
American Life Convention. During the World 
War he was called to Washington to render 
advice in connection with the management of 
the war risk bureau. 


Actuary H. S. Beers Goes to Aetna Life 


Henry S. Beers, who has been connected 
with the actuarial department of the Home 
Life of New York during the past three years, 
joined the actuarial staff of the A*tna Life of 
Hartford on April 16, 1923, where he will be 
associated with Actuary E. E. Cammack in 
the A£tna’s life department. Mr. Beers was 
born in New Haven and educated at Trinity 
College, Hartford, where he received the de- 
gree of B. A. in 1918. He has completed the 
examinations for fellowship in the Actuarial 
Society of America. 
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AGENTS WANTED! 


For attractive contracts write to 


The Union National Life Insurance Company 


Houston, Texas 


J. C. Stribling, President 


J. M. Yoes, Secretary 














PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 


Vice-President 


A. MOSELEY HOPKINS 


Manager of Agencies 

















SPEED 
AHEAD! 


During 1923 
For the 
LIFE DEPARTMENT 
of the South’s 
OLDEST 
LARGEST 
STRONGEST 
PERSONAL ACCIDENT 
COMPANY! 


That command has gone down the line, and like 
the crews of the giant liners that shatter crossing 
records, every man in the Provident Organization is 
at his post, working smoothly and in unison, to extend 
and amplify the service this Company has so striking- 
ly rendered for 37 years. 








In carrying out that command we will be glad to 
have with us Life Producers whose caliber will justify 
their association with such a program. 


The 
PROVIDENT 


LIFE and ACCIDENT INSURANCE CO. 


of CHATTANOOGA, TENN. 
ESTABLISHED 1887 
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From a life insurance point of view, diabetes 
is unquestionably a cause of death which de- 
mands exceptionally careful consideration. It 
is one of the diseases of adult life against which 
medical selection with the aid of modern 
laboratory practices is assumed to be especially 
effective. [low far this is the case in actual 
life insurance experience, corrected for policy 
duration, cannot be stated. The statistics for 
the general population, as revealed by the re- 
ports of the census office, throw, however, much 
light upon a question which, regardless of an 
immense literature, remains extraordinarily 
obscure. One fact, however, seems to have 
been quite clearly demonstrated, and that is the 
excess in weight in the case of persons who 
subsequently die of diabetes, and that, there- 
fore, the occurrence of the disease is somehow 
connected with hyper-nutrition. 

Since the terminal diagnosis in diabetes is 
not particularly difficult, it may safely be as- 
sumed that within very recent years, at least, 
improvements in this respect, due to the ad- 
vances of medicine, have not materially af- 
fected the statistical value of the death rates 
from the disease. In 1920, the diabetes mor- 
tality rate for the registration area was 16.1 
per hundred thousand, while during 1921 the 
rate was 10.8, a slight increase, it is true, but 
significant considering ‘the strenuous. efforts 
made to bring about a more effective method 
of treatment and cure. 

That such cures are effected to an increasing 
extent admits of no controversy, so that it is 
safe to assume that the liability to diabetes, 
as is true of cancer, is increasing faster than 
the mortality rate. 

Through the courtesy of the Division of 
Vital Statistics of the Census, I have been fur- 
nished with some recent statistics which T shall 
amplify by the latest data for certain cities for 
the year 1922. The States which show diabetes 
mortality rates in excess of 20 per hundred 
thousand have heen as follows: 


MORTALITY FROM DIABETES 
8 Leading States 


Connecticut 
Oregon 
California 
Massachusetts 


Diabetes Increasing? 


By Dr. Frepertck L. HorFMAN 


Statistician, The Prudential Insurance Company of America 


To more clearly emphasize the significance prevailed in the following 25 cities. In each 
of these figures it may be pointed out that the case, as far as available, I give the correspond- 
aggregate mortality from diabetes in the ing rate for 1921: 
epoictrat: awe thic . -ehends < Ss P 
registration area, which comprehends about ‘ MORTALITY OF DIABETES IN 25 
per cent of the total population, was 14,933 in AMERICAN CITIES, 1922 
1921 against 14,062 in 1920. This is about the Trenton tienes 20.0 

Piss 2 i ocranton 20.0 
same mortality as the number of deaths from Paterson ... 20.2 

: é - oe : ; Newark .... Ses 20.2 
diphtheria or from syphilis, while it contrasts Eawreice ig 
with 8,007 deaths from typhoid fever, 12,809 St. Louis.... 

” aitek Sa a alo eeeccce 
deaths from appendicitis, and 6057 deaths from Grand Rapids 

PC ea Manchester, N. é 
¢ sia alla¢ are : ; 2 Newport, R. I...... 

[he question of major importance, of course. Portland, 

: . é : Minneapolis 

to be determined is whether the disease is Provideice 
New 
: area : Lincoln 
responding liability thereto requires more care- Lowell 
° e ° - 7 ¢ Los y, Ss 
ful consideration than heretofore. Unfor- ie ag 
tunately, no data is available which would San Trancisco.... 

- ‘. ae ? Fall River.... 
permit of an unqualified answer to this ques- Spokane 
Syracuse 
a , : ; Reading : 
statistics derived from hospital or private ex- Boston pete 28.9 (19.6) 

Newton, ar § 


actually increasing and that, therefore, the cor- 


tion, for, regardless of an immense amount of 


perience, the data extant is practically value 
these returns, | am under obligations to 


the health officers of the respective cities, who 


less and most difficult of access and useful 
analysis. There is no uniformity of procedure 
and no agency exists in this country concerned Were good enough to furnish me with the re- 
with the tabulation of the returns of institu- 


tions, the experiences of which would be ac- 


quired data in advance of publications later in 
the year. For such cities as furnished returns 
ceptable, and, if properly dealt with, invaluable for both 1921-22 all show an increase in the 
for medical and insurance purposes. ‘ate and, in some instances, quite a suggestive 
increase, particularly for Boston and San 


Hence, the only information available is the 
I'rancisco. The extremely high rate for New- 


mortality from diabetes of States and cities 
chiefly, as reported to the census office. Com- ton is probably accidental, for the total number 
hining the returns for 27 States, the census Of deaths considered for that city for 1922 was 
vives the rates since 1917 as follows: only 17. Combining the returns for as many 
re care cities as were good enough to furnish the in- 
MOR ieee ee formation, I find that the average diabetes death 


ise teed. Ptieead rate for American cities during 1921 was 17.0 


per hundred thousand of population against 

20.0 during 1922. There would, therefore, seem 

no escape from the conclusion that the liability 

to diabetes is on the increase, and probably 

The comparison is, of course, for too short even more so than the known increase in the 
a period of time to be entirely conclusive, but death rate. 

it is certainly suggestive of a recent rise in the No one has thoroughly examined into all the 

rate, regardless, as has been said before, of facts which bear upon the diabetes question. 

rapid advances in the more effective cures of | No explanation has heen ‘forthcoming, for 

the disease. The new Insulin treatment may — illustration, why the death rate of males, which 

he referred to in this connection as one of the during the year 1920 in the registration area 

most helpful means at present relied upon by ~~ was 13.8 per thousand, should be so much less 

in its use. which was 17.3. I regret that | am not in a 

During 1922, excessive diabetes rates, or rates position to furnish the particularly interesting 

above 20 per hundred thousand of population, diabetes mortality data for the city of New 
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the few medical practitioners who are skillful than the corresponding death rate for females, 








York, but I may on some subsequent occasion 
The New York rate is un- 
questionably affected by the large Jewish popu- 


be able to do so. 


lation, which, according to numerous investi- 
gations, shows a special susceptibility to this 
disease. 

It requires to be kept in mind that diabetes 
is not particularly a disease of advanced adult 
life. In the registration area during I915-109, 
of the deaths from diabetes among males, 46.1 
per cent were 60 years of age and over, while 
for females, the proportion was 51.4 per cent. 
This may be compared with the mortality from 
cancer, which was 57.9 per cent at ages 60 
and over for males but only 48.5 per cent for 
females. 
tics of the disease of the arteries, which showed 


Much more suggestive are the statis- 


that of the deaths of all ages among males, 85.8 
per cent were 60 years of age and over, and 
among females, 91.2 per cent. 
Diabetes is, obviously, a disease which is of 
greater importance to life insurance interests 
than has heretofore been clearly recognized. 
Its insidious onset, chronic character and rel- 
ative seriousness make it peculiarly a cause of 
death demanding decidedly more attention if 
preventative measures are to prove effective. 


See Your Old Prospects 

Here’s a thought for the life insurance sales- 
man— 

Are you getting all of the business you should 
eet from the men who have already purchased 
policies from you? 

In the normal course of events nearly every 
man of insurable age who buys a policy from 
an insurance salesman will at some time or 
other while he is still of insurable age and in 
insurable condition take out more insurance, if 
he is making progress in the world. And if 
the man is perfectly satisfied with the policies 
already sold to him by the insurance salesman 
there is no reason in the world why he shouldn’t 
take out more insurance with the salesman, un 
less the latter passes him up and doesn't solicit 


him strongly enough while some other sales- 


man steps in and grabs off the business. 
With this 


splendid plan for every life insurance sales- 


thought in mind it would be a 
man to check up every three months or so on 
the men who already have purchased policies 
from him and to see which of these customers 
all probability, in a position to 
And it would then 
he the best sort of business to go after these 


is now, in 
handle more life insurance 


sood prospects and get more business from 
them at once, 


Of course no definite amount that a man 
should take out in, say, two vears after his 
first policy, can be set. Nor can it be said 
arbitrarily that within two or three or four 
vears after taking out his first policy a man 
These things art 


up to the man himself and to the insurance 


should buy more insurance. 


salesman. But the live-wire insurance sales- 
man will make this thing of securing more 
business from men who already hold his busi- 
ness, one of the big features of his business and 


he will count that day lost on which some wothe1 
salesman slips in and gets business from one 
of these prospects. 
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Selling Life Insurance to Your Friends 


When an agent first takes up this work with- 
out training or knowledge of the business, he 
is timid. He may also be in need of a little 


“quick” money. Having neither the courage 
nor the means to go out among strangers and 
possibly wait weeks for returns, he quite 
naturally goes to his friends, who are easily 
approached, and feel an interest in his success. 
Tn his desire to get a start he makes his plea 
a personal one. But by and by when he ex- 
hausts this material—and this will not be long 

he finds himself up against the problem of 
how to actually sell life insurance. 

Other agents may go to the other extreme 
and feel a about their 


Two cases are cited here to clearly 


delicacy soliciting 
friends. 
illustrate the points we wish to make. The 
first is that of a well-known writer now re- 
Eastern cities, who met 
These are his 


siding in one of the 
with this pathetic experience. 
words: 

We were as brothers and 
We were engaged 
were 


“T had a friend. 
our wives were as sisters. 
in the same professional calling. We 
friends in all that the word implies. I be- 
came interested in life insurance through an 
agent who persuaded me to take a policy in 
his company and later on I left my profession 
to engage in this work. One of the first things 
I did was to make up a list of names of twenty 
acquaintances whom I would canvass. I left 
my friend off the list for the reason that I 
felt a delicacy about asking him to take a pol- 
icy, since I would profit by his doing so. He 
knew all the circumstances of my change in 
business, wished me ‘good luck’ and assured 
me that ‘some day’ he would give me an ap- 
plication. I didn’t urge him because he was 
my friend. Shortly afterwards I moved to 
another town and later on he moved to one 
of the large cities nearby, where he prospered. 
[ knew his income had increased and I also 
felt quite sure that he had taken no insurance, 
although they then had three children. Still, 
I felt that he should come to me. 

“And so it happened, that as I had not seen 
him in six months, and being in his city for 
When admitted 


by the widow of my former friend, who bore 


a day, I went out to his home. 


all the evidences of a crushing sorrow, I was 
almost speechless. The funeral had taken place 
only the day before. His death had been sud- 
den. I learned that he had left neither prop- 
erty nor life insurance and not enough money 
to meet the immediate needs of the family, 
leaving them practically penniless. 

“Oh, what a lesson to me! Over and over 
again while in that house of sorrow, and after 
returning home, I asked myself this question: 
‘Am I my brother’s keeper?’ Then and there 
I made a solemn vow that so long as I live, 
and with God’s help, I will never again sacrifice 
the duty that devolves on friendship, upon the 
altar of false sentiment. And I have kept 
my vow.” 

The other case: Mr. Robinson ran a coun- 
try store at a crossroads in New York State. 
Having an acquaintance with the farmers for 


16 


miles around and life insurance agents being 
almost unknown in that section, Mr, Robinson 
consented to act as agent for one of the com. 
panies. Mr. Deal, a farmer friend and cus. 
tomer, had been in Robinson’s mind as a likely 
prospect for a policy, and one day Deal hap. 
pened to drop into the store. Robinson took 
him by the arm and led him into the back room, 
closing the door. 

“Jim,” he began, “I am agent for a first. 
class life insurance company. I am your friend 
and you know it. You have a mortgage of 
fifteen hundred dollars on that farm of yours 
and it has been on there ever since I can re. 
You've got as good a wife as there 
is in York State and you've also got a big 


member. 


family. Now if you can't pay that mortgage 


how do you expect your wife to pay it if yoy 


die? I’ve taken a policy myself, several other 
farmers around here have insured with me and 
the rest are all going to. Now you're not go- 


ing home till you insure, so you might as well 
do it first as last.’ Deal squirmed and twisted, 
but it was no use. He insured for three thou- 
dollars protest, with the under- 
standing that his wife should know nothimg 


sand under 
about it. Some time afterward, however, Mrs. 
Deal found out that “Jim’s” 
and who had been the cause of it. 


life was insured 
She imme- 
diately went to the store and plainly gave Mr, 
Robinson to understand that he was everything 
he ought not to be, and declared they would 


never trade another dollar’s worth with him, 
a 





Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 

SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 

FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Annual Premium, Ordinary 

| CT eer sy Shohsor Gi elev evere'os eel RS 
Twenty Payment Life... ..... $172.10 
Twenty Year Endowment. ... $240.10 


: , / ¢ 
United Life and Accident Insurance Co. 
Home Office, United Life Bldg., Concord, N. H. 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. 


Exclusive, care of The Spectator 


Address 








Three years later, after a brief illness, Mr. 
The mortgage was still on the farm 
Mr. Robin- 


Deal died. 
and they owed other debts beside. 
son notified the company and asked that an 
adjuster be sent immediately, as he did not care 
to embarrass the widow by his presence in the 
case. In due time the money was paid over 
to Mrs. Deal. After she had partially recov- 
ered from the first shock of her bereavement 
and had had time to reflect, she realized that the 
policy to which she had so strenuously ob- 
jected had saved the farm. Also that the 
country storekeeper whom she had so abused, 
had been her best friend all the while. Her 
conscience troubled her. 

One cold winter’s day she entered his little 
store, heavily veiled, and walking up to the 
proprietor said, “Mr. Robinson, could I see 
you privately a moment?” 

“Certainly, Madam,’ ’he replied, and led the 
way back to the corner of the room. 

“Don’t you know who I am?” she asked. 

“T confess I do not recognize the voice,” he 
answered. 

Lifting her veil, she said, “I am Mrs. Deal,” 
and then broke down and wept. Presently she 
continued: “I have come all the way from 
home this cold day to ask your forgiveness. I 
could not sleep.’ She could go no further. Mr. 
Robinson comforted her the best he could, tell- 
ing her that women were not expected to un- 
derstand these things as men do or should, but 
that it was a husband’s duty, nevertheless, to 
protect his loved ones as her husband had so 
thoughtfully done, even though the wife may 
not always see the wisdom of it at the time. 
When the widow left her benefactor, a weight 
had been lifted from her mind. 

This experience is in strong contrast to the 
preceding one and it is needless to ask which 
of these two agents would you rather have 
been, or which of these two friendships do you 
consider the more substantial and practical. 

Another point brought out in this case is the 
one often referred to in these words: “Wives 
may object to life insurance, but widows never 
do.” 

[ once met an agent as he was returning 
from the home of a former friend, where he 
had been to deliver a death claim check to the 
widow. He had himself persuaded this friend 


to insure and the policy proved to be all the 
estate he had to leave. When speaking of the 
case, the agent said with much feeling, “I have 
received my diploma. No solicitor has taken 
his ‘Thirty-third Degree’ in life insurance un- 
til he has delivered to the widow her only sup- 
port in the form of a check for which he is 
himself responsible.” This agent frequently re- 
fers to this early experience as having had 
much to do with his success. 

I wish to make this matter of your insur- 
your 


business relation to personal 


Never ask a business favor of 


ance or 
friends clear. 
a friend expecting it to be granted on other 
He would regard you 
Never go to a friend 


than business grounds. 
with pity or contempt. 
whom you are trying to insure with a hard 
luck story, telling him how badly you need the 
Approach him like a man and show 
Never 


business. 
him how badly he needs the insurance. 
tell him of your needs, but of his own. In- 
stead of trying to make him feel sorry for you, 
make him respect you. Above all things never 
dog him and jerk at his coat sleeve or nag 
him about life insurance every time you see 
will appreciate 


others, 


than 
tact and cleverness on your part. 


him. He, more 
Never grow 
careless in respect to courting and deserving 
Elbert Hubbard 
“The only way to secure friends is to be 
friendship 
you must be able to do without it. That is to 
self-reliance to 


the esteem of your friends. 
said: 
one. And before you are fit for 


say, you must have sufficient 
take care of yourself.” 

Never invoice your friends as an asset, not- 
withstanding they are such. Put friendship on 
a higher plane. Insure your friends, to be sure, 
every one of them, but use judgment in how 
vou go about it. If a friend has no insurance 
or not as much as he should, don’t be timid 
hut go to his home or to his place of business, 
attention to this 
way. Tell 
him of these cases about which you have just 
read. Show them to him. He means to i 
sure. It is your duty to see that he does insure. 


not to visit, but to call his 


friendiy 


oversight in an earnest, 


) in- 


Tf not with you, then with some one else. He 
may twist and squirm and get red in the face, 
but in the end he will respect you. Let no 
false sentiment stand in the way. 
not even your friends will buy life insurance. 


Remember, 


1? 


~<a 





You have to sell it to them. In this respect 


you are your “brother's keeper.” 


Forcet YOURSELF 

When appealing to a prospect to insure his 
life, forget yourself and your commissions. 
Consider only your client’s interest. An agent’s 
thoughts should seck a higher plane than com- 
missions. You would hardly wish to feel that 
your family doctor, as he sits at the bedside 
of your sick child, its life in the balance, is 
thinking of his fee. If a lawyer, when plead- 
ine for his client’s life or liberty, is thinking 
only of what he is going to get out of ft, there 
would be such a lack of spirit and feeling that 
a jury would be little impressed. If your mo- 
tive is purely selfish, a client will instinctively 
feel this. He will not be deceived. Your con- 
cern for him must be genuine. And when you 
have persuaded him to do his duty, you have 
done all there is to do. Commissions will take 
care of themselves. 

{The foregoing are extracts from the book 
“Multiplying Your Income” or “How to Sell 
Insurance,” by William T, Nash, and published 
hy The Spectator Company. Copyright by The 
Spectator Company. | 


—The Western States Life, San Francisco, Cal., 


reports a I 


written a total of $2,709,000 of new insurance. 


yanner month in March, the company having 


—The Connecticut General Life Insurance Company 


is issuing a triple indemnity policy for street and 


travel accidents. 





OF NEBRASKA 


N. W. Cor. 15th & Dodge 
8TH FLOOR 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 
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Newly Rich Are Good Prospects 
Each year in each city some men who haven't 
heretofore had 
hold of a considerable sum and forge to the 


much money, manage to get 


front. 
Generally these men are inadequately pro- 
vided with insurance owing to the fact that 


they haven't ever had money enough with which 
to purchase worth-while sums. Consequently 
they are splendid prospects for the live-wire 
The salesman 


who can get to these prospects first is pretty 


insurance salesman. insurance 
sure of making a splendid sale. 

But how can the insurance salesman get to 
‘hese prospects first? 

The best way to make sure of getting to such 
prospects first is to keep close watch on what 


is going on in the city and make notes of the 


men who seem to be getting ahead and to 
then do some inquiring around to find out if 


the men who seem to be getting ahead are 


really making as much 
If their 
then the next thing to do is to 


progress as they seem 


to be making. progress is as real as 
it looks to be, 
go right to them and start soliciting them for 
their business. 

In soliciting such business it is generally found 
to be the best plan to tell the prospects frankly 
that it is known they are making a big success 
and that’s the reason the insurance salesman is 


there. If the prospects are made to see that 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Mass. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 
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the salesman knows of their splendid progress 
and that the salesman has been watching them 
for some time with a view to trying for their 
business, the prospects will feel flattered and 
this will make them more inclined to buy from 
When a 
the first flush of success he is generally more 
inclined to fall for a flattery appeal than at 
any other time. 


the insurance salesman. man is in 


Look over your town, see which of the for- 
merly not particularly successful business men 
in the city are making the most progress and 
then solicit them for their business. 
Do it now. 

H. L. Rosenfeld to Become Prudential 
Manager 
formerly 


Henry L. Rosenfeld, associated 
with the Equitable Life 


New York, has been appointed manager of a 


\ssurance Society of 


new ordinary agency of the Prudential Insur- 


ance Company of America, according to an 


announcement by [Edward D. Duffield, presi- 
dent of the company. This will make the sec- 
ond ordinary agency of the Prudential in New 
York, the other being managed by C. A. Foehl. 

Mr. Rosenfeld has been engaged in the re- 
insurance business for the past few years and 
shortly sailed for Europe to close up his affairs 
in that line. He is widely known in the life 
insurance business. 





Death of Mrs. D. G. C. Sinclair 

The many friends of Donald G. C. Sinclair 
of Brooklyn, N. Y., will learn with much regret 
of the death of his wife, last week. Mr. Sin- 
clair is superintendent for the Metropolitan 
Life Insurance Company in a populous district 
in the midtown portion of Manhattan, N. Y., 
where a very large proportion of the popula- 
tion of a quarter of a million are insured, 


New York Life Underwriters to Hear C. M. 
Hunsicker 

At the regular monthly dinner meeting of 

the Life Underwriters Association of New 

York, Clayton M. Philadelphia 

and Leon G. Simon will be the speakers. The 


former will speak on business insurance and the 


Hunsicker of 


The meet- 
May 8, at 


latter on inheritance tax insurance. 


ing will be held Tuesday evening, 
Delmonico’s. 

—Ralph Hf. Rice, president of the National Fidelity 
Kansas City, Mo., is 
Capt. E. J. Rice, 


Southwestern business man, 


Life Insurance Company of 


ourning the death of his father, 


a prominent 


Thursday 


Roger W. Babson Writes Utah 
Commissioner 
Roger W. Babson, statistical expert of 
Wellesley Hills, Mass., has written J. W. 
Walker, Insurance Commissioner of Utah, ‘. 
reference to his Barometer Letter of February 
28. The letter to Mr. Walker explains that i 
(Mr. Babson) did not refer to personal life ine 
surance but to business life insurance in giving 
his advice. Mr. Babson says that he believes 
husiness insurance to be on an entirely different 
status than personal life insurance and should 
accordingly be treated in a business way, 
Commissioner Walker replied by calling at. 
tention to the fact that he still felt that Mr. 
abson should retract his advice to lapse paid. 
up policies, as they represent investments Sec: 
ond only, if not equal to, government bonds, 





—The Southern States Life Insurance 
Atlanta, Georgia, 


during the first quarter of 1923 


Company of 
wrote $3,125,250 new life insurance 





“You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.” 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield Wlinots 
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Advantageous agency contrat 


EDMUND P. MELSON, President 


ADDED AGENCY OPPORTUNITIES 


‘ts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 


J. DE WITT MILLS, Secretary 
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How to “Create”? an Estate 


By Hon. Joun J. Lentz 
President, American Insurance Union, 
Columbus, Ohio 


“To create” is “to form out of nothing.” 
Thousands of men and women must create an 
estate out of nothing if they hope to be able 
to leave one at death, T’ederal statistics show 
that 54 per cent of our citizens do not even 
own their homes. In other words, more than 
one-half of our citizens die leaving no roof 
over the heads of their families. 

Statistics show that in spite of our growth 
in national wealth the percentage of mortgaged 
and rented homes is on the increase. A larger 
cent of our homes were mortgaged in 1920 


per : ic 
In 1890 there were half a million 


than in 1910. 
more homes rented than were owned; in 1Ig00 
4 million more were rented than owned; in 
i910 a million and a half more were rented 
than owned, and in 1920 the rented homes ex- 
ceeded those owned by more than two millions. 
To-day we have great in- 
insurance 


This need not be. 
stitutions known as * * * life 
companies, which provide, in exchange for small 
monthly, semi-annual or annual payments, a life 
insurance policy which will create an estate. 

Life insurance is not only a necessity but also 
one of the greatest blessings of modern civiliza- 
tion. It provides against many of the misfor- 
tunes of sudden death—and death may occur in 
any home at the wrong time. 

Death at the wrong time may be due to acci- 
Death 
is a tragedy against which we must prepare, and 


dent or disease contracted accidentally. 











Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,021,566.00 on Deposit with the 
indiana Insurance Department 


$226,532.00 Surplus Protection to 
Policyholders 


$23 ,000,000.00 force 


Insurance in 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS AND MICHIGAN 
€ 
A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 
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life insurance is often the only possible prepara- 
tion. Compared with its great value the cost 
is so small that everyone can be fully pro- 
tected against the catastrophe of death, as a life 
insurance policy is an estate at death, paying 
the bills, keeping the family together, educating 
the children and preventing poverty and dire 
distress. Life insurance is sound business and 
one of the highest forms of thrift and economic 


wisdom. Life insurance and civilization go 
hand in hand. The civilized man insures 
against death, disease, accident, fire, storm, 


tornado, marine and other casualties; he takes 
no chances. The Hottentot does not insure. 
The easiest and simplest way a healthy man 
or woman can create an estate is to take a life 
insurance policy. A small sum will create this 
estate and all the probate courts and surrogate 
courts of the country say that the life insur- 
ance estate is the best estate a man or woman 
can leave, because it costs nothing to administer. 
There are few people who could rest com- 
fortably over night without fire insurance cov- 
ering their household goods or other property; 
show _ that deaths 
Ohio to one fire. An 


and yet statistics sixteen 
occur in the homes of 
accidental death always means a death at the 
that many 
deaths and diseases are due to accident. This 
shows clearly the wisdom of being prepared. 
It is a sad commentary upon thrift and fore- 
sight to be compelled to admit that very few 
have no 


wrong time and _ statistics show 


have sufficient protection. All who 
protection should hasten to apply for it, and 
those who have not a sufficient amount should 
hasten to increase it. 

Now is the accepted time to prepare for 
Some one has said “In a world 
there is no time for hate.” It 


sudden death. 
where death is, 
is just as true that in a world where death is, 
there is no time for delay in taking out in- 
surance, 

Patriotism means promptness in giving one’s 
life to protect his country—and to protect one’s 
country is to protect one’s home and family. 
There are other forms of patriotism than giv- 
ing one’s life in war and there is no higher 
form of patriotism than giving a pittance out 
of each day’s earning, such as the price of a 
cigar or a soda, and thus provide against the 
potter’s field for yourself and against poverty 
and public or private charity for your family. 
Patriotism could take no higher form than that 
self-respect and high sense of duty as a citi- 
man and every 


zen which will make 


woman feel the necessity and the respectability 


every 


of being insured against the poorhouse and 
against the charity of relatives and neighbors. 
Insure and thus “create an estate.” 


A. O. U. W. Massachusetts Decision Up- 
holds Commissioner 

The decision by the Massachusetts 

Supreme Court, dismissing the suit against the 

Ancient Order of United Workmen of Massa- 

chusetts, clearly upholds the authority of the 

regulate the 


recent 


Commissioner to 
It forbids any legal 


Massachusetts 
affairs of fraternal orders. 
action for the dissolution of such a society, or 


the appointment of a receiver, except by the 


19 


attorney general, at the request of the Insur- 
ance Commissioner, after due investigation and 
hearing of the parties involved. 

The decision comments thus upon the law: 

It doubtless was designed to prevent hostile 
attacks upon an institution in which large num- 
bers of persons are interested, except through 
the instrumentality of a public officer, and to 
render impossible the harm which might come 
to a solvent and worthy beneliciary corpora- 
tion insuring great numbers of people through 
ill-considered proceedings. The business of in- 
surance is invested with general public interest 
and is subject te State regulation within 
rational bonds. Any act of the legislature 
directed to this end within reasonable limits will 
be upheld. * * * The effect of the present 
statute is not to cut off substantial rights, but 
to provide orderly meth. ts of redressing 
genuine grievances. 

In this decision the court refused to interfere 
with the order’s adoption, with the Commis- 
sioner’s consent, of a readjustment plan rec- 
ommended by a committee of consulting actu- 
aries, including George Dyre Eldridge of 
3oston and Sidney H. Pipe of Toronto. 


Will Build Home Office 
The Kokomo Life and Accident Insurance 
Company has purchased a home office site at 
Union and Taylor streets, Kokomo, and the 
effects of the company, which formerly was 
the American Mutual Life Insurance Company, 
are being moved from Seymour, Ind., to the 
new home office. At the present time the com- 
pany will write health and accident insurance, 
but eventually it is planned to include life, 
automobile and compensation insurance. The 
company will use the large dwelling on the new 
site temporarily for headquarters, but expects 
to erect a modern office building later, 


—Plans are being made for the installation of a 
complete new system of fire alarms in South Bend, 








Ask for— 


“How letters 
sell life insurance’ 


a booklet telling of the 
practical application of 
direct-mail selling to life 
insurance sales work—practical be- 
cause tested by more than 900 insur- 
ance salesmen to their satisfaction. 

Letters that are truthfully written to 
guide the decision of men are not only 
most effective in bringing wise planning; 
they also bring decisions not otherwise 
obtainable. 


Make this collection of sales letters a 
part of your selling plan. Write for book- 
let11-A now, 


WILLIAM S. HULL 


Direct-.Mail Sales Service 
¢eMADISON, CONNECTICUT 
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The Young Man and Life Insurance 


By WILLIAM 


Many agents make no special effort to solicit 
young men for life insurance. Their objection 
is facetiously illustrated by an agent who once 
told a story about a farmer who owned a 
A neighbor asked him how he 

“Wal, he’s all right, but fer 
“What are 


“He's 


mustang pony. 

liked the horse. 
two things,’ the farmer replied. 
they?” the neighbor wanted to know. 
too durned hard to cetch and he ain’t no good 
after you cetch him.” Many underwriters say 
that it is more difficult to sell 
than it is older ones, and because younger men 


younger men 
apply for smaller sized policies there is a further 
reduction of profit. 

Granting that the first objection is not with- 
out foundation, vet it is said that in American 
companies 55 per cent of the total business in 
force is on the lives of men between ages 20 
and 40. As to the second objection, it would 
seem that those voicing it are rather short- 
sighted, for while it is often difficult to inter- 
est a young man in his initial insurance, the 
agent who succeeds in selling him his first pol- 
icy, if he places the right form with the young 
man, has won fer himself a customer who will 
favor him with “repeat orders,” so to speak, 
as the years go by, and he has other needs for 
insurance. 

A case illustrating the point was recently re- 
lated by a well-known agency manager, at a 
New York Sales Congress. Ten 
an agent had his first interview with the pros- 
pect. It was one year later, and after three 
interviews, that the first policy of $1000 was 
During the intervening nine years, how- 


years ago 


sold. 
ever, on five separate occasions, the agent has 
sold this man a total of $26,000 insurance. The 
The 


considered 


commission on the first policy was $20. 
narrow-gauged agent would have 
this trifling profit too small to justify further 
efforts. Not so with this man, who looked 
into the future, seeing possibilities ahead. His 
vision was justified. 

The difficulty in the way of interesting the 
average young man—we are speaking particu- 
larly of the chap out of school or college, with 
no dependents, owing no money, and earning a 
modest salary—is that no very definite need for 
The agent 


may say, perhaps, that inasmuch as he may 


insurance is easily apparent to him. 


marry within the course of a few years that 
it would not be a bad idea for him to anticipate 
the need for insurance by taking out a policy 


now and getting this much out of the way. 


The prospect’s marriage is a vague, far-off 
event in his mind, and such an appeal is not 
likely to interest him. The easier 
in reality it accomplishes the same purposes, is 
to explain a long term endowment, something 
that will bring a tangible return to the prospect 
himself. Reference to the protection feature of 
the policy may be thrown in, of course, but the 
point to be emphasized is the money return. 
Such a policy is not burdensome for the mod- 
because the pre- 


way, and 


erate wage-earner to carry, 
mium rate is comparatively low. 


THORNTON 


Under different circumstances the 
long-term policy is also well adapted to the 


Suppose the prospect is starting a 


slightly 


young man. 
more 


Irom 


small business of his own. Here is a 
definite need for protection. 


the enterprise at first will not be great, allow- 


Earnings 


ing only a narrow margin of money for pre- 
miums. The continuous premium endowment, 
that maturing at age So, or age 85, is suitable, or 
even a whole life policy. It is a mistaken idea 
to think that a very young man, say one in his 
early twenties, should never apply for a whole 
he may require the 


life. In certain instances, 


maximum amount of permanent insurance 
which his premium will purchase, and his mere 
age should not prevent the conscientious agent 
from telling him about a 


Later in life he may be in more affluent cir- 


whole-life policy. 


cumstances and the whole life may be con- 
verted to a limited payment, or he may avail 
himself of the paid-up option of the whole life. 

And then at marriage, or the birth of a child, 


Pe | 
} 
I 


ie agent has new opportunities to interest the 


yourg man. So much has been said and writ- 
ten about this that it would be but a repeti- 
tion to elaborate here, except perhaps to add a 
word about the educational policy for the child. 
The prospect may object on the ground that it 
will be sixteen years before the child requires 
money for this purpose. This is true enough, 
but it will be much easier to accumulate the 
necessary funds during the intervening sixteen 
years than it will during the four years cov- 
ered by a college course, to say nothing of the 
fact that the father might die in the meantime 
without having made provision for the child’s 
schooling. 

As indicated by the caption, this article was 
written principally on the subject of young 
men and life insurance. It will not be amiss, 


however, to add a= postscript about young 


women. Larger numbers of the sex than ever 
hefore are engaged in professions, business and 
industry. The instinct of thrift is stronger in 
a woman than in a man, because she has a more 
active fear of dependence. She more readily 
throws a hedge of protection around herself, 
and is consequently quick to perceive the ad- 
especially endowment 


vantages of insurance, 


The broadening of disability benefits 


forms. 
3o as to extend them to women, a forward step 
in underwriting taken by many companies dur- 
ing recent years, has given the agent larger 
The 


ports herself, wholly or partially, is a prospect 


opportunities. young woman who _ sup- 
the agent should not fail to canvass. 

Old Age Endowments—Participating 

\ man’s value to his family or estate ends 
with his productive ability. This is equally true 
whether the termination of his earning power 
is caused by old age or death. In other words, 
a man is dead in so far as any insurable interest 
in his life is concerned as soon as his earning 
ability ceases. 

Statistics prove that of one hundred aver- 


20 


Thursday 


age men taking om IneNTAMCE at age 25, forty. 
two will have died before they reach age 6s, 
Only eight men out of the hundred are finan. 
cially able to support themselves and fifty can. 
not support themselves in their old age without 
working or being objects of charity, 

It is clearly every man’s duty to provide pro- 
tection in as large a degree as possible both 
against the hazard of premature death and 
helpless old age. Only one of the provisions 
may be ultimately needed ; but as it is impossible 
to foretell which it will be, provision for both 
is necessary to assure complete protection, 

The ideal plan for obtaining this complete 
protection with a single policy is afforded by 
an old age endowment participating contract— 
a policy that can be bought at a very moderate 
price. This form of insurance is a guarantee 
that will remove all chance of a dependent old 
age. It will provide life insurance protection 
through all the active years of a man’s life and 
at the same time give him the certainty that 
when the time comes when he is no longer able 
to earn a livng his days shall be spent in com. 
fort and content. There is no guesswork—no 
gambling about this plan of saving, the policy 
guarantees the payment in cash of the full 
amount if the man is living at age 60, 65 or 70 
Or, if the insured desires, 
he may have the amount of the insurance pay- 


as the case may be. 


able to him on an annual or monthly income 
In addition 
o this, if the insured should lose the sight of 


plan guaranteed for his lifetime. 


both eyes or the use of both legs or both arms, 
or in any other way by sickness or accident 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new busi- 
ness can secure positions 
with the undersigned 
company on salary, ex- 
pense and commission. 
In writing give full de- 
tails, past history and 


reference. Address, 


way 


STANDARD LIFE 
INSURANCE CO. 


St. Louis, Mo. 
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BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


’ 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1856 
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hecomes totally and permanently disabled, no 
further payment of premiums is required, the 
policy becoming a paid-up endowment contract 
for the full amount of the insurance. 

[t is unquestionably true that the majority of 
people cannot systematically save money unless 
a plan is provided which makes it easy and 
pleasant to do so. There is no better way to 
systematically save money and at the same 
time provide adequate protection for the family 
than by one of these old age endowments. 

—Acacia Mutual Life News. 


Protecting the Mortgage 

In times of financial stress, life insurance 
men, particularly in the agricultural sections, 
find the road to a satisfactory volume of busi- 
ness best with obstacles and difficulties. There 
is a time when the farm is likely to be encum- 
bered with a mortgage. In periods of pros- 
perity, mortgaging the farm is not uncommon, 
if for no other purpose than the purchase of 
additional land or equipment. 

Mortgaging the home is a serious matter and 
is not usually practiced by the prudent and 
thrifty except as a last resort. But during the 
war and the boom period which followed, when 
farm prices were at the peak, many farmers 
bought heavily and incurred mortgage liabili- 
ties which have since proved ruinous. A mort- 
gage on a farm, or other property, for that 
matter, is a very real and definite obligation. 
The man who mortgages his property fully in- 
tends eventually to pay off the debt. It he 
lives and keeps his health, he will perhaps 
succeed. But if death or permanent disability 
intervene, foreclosure and loss of equity, with 
resultant disaster to the family, is considerably 
more than a possibility. 

Every mortgage points out a good prospect 
for life insurance. Sufficient life insurance 
should be carried to provide for paying off the 
mortgage, even though it be term insurance 
which may be converted when the indebtedness 
has been discharged. Here lies the opportunity 
of the insurance man to show how the pay- 
ment of a relatively small additional amount 
of interest will guarantee the payment of the 
mortgage.—Reliance Life Bulletin. 

RESERVE LOAN LIFE’S CARTOONS 
Latest Series Illustrative of Best in Life 
Insurance Advertising 
Probably there is no life insurance company 
advertising in the trade journals using copy 
more closely watched than that of the Reserve 
Loan Life Insurance Company. This company 
has for several years been peculiarly successful 
in caricaturing the ordinary every-day life of 
an insurance agent without being offensive or 
in any way belittling life insurance. Many of 
the cartoons are forcible sales arguments and 
can be used direct by the agent to close diff- 
cult prospects. All of them are inspirational 
in nature, and in book form as now published 
they ferm a valuable addition to any life insur- 

ance agents’ library. 

The cartoons were conceived by Guilford A. 
[eitch, assistant secretary of the Reserve Loan 
Life, and executed by Chic Jackson, a well- 
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known newspaper cartoonist of Indianapolis, 
now connected with the Indianapolis Star. The 
latest series consists of twenty-two drawings, 
which are printed in a neat booklet entitled 
“Hints to the Salesman, Vol. IV.” 

As advertising, these cartoons are far superior 
to the ordinary run of life insurance advertis- 
ing, which consists in setting forth the com- 
pany’s financial standing. The homely truths 
so well illustrated have made the name of the 
Reserve Loan Life more widely known among 
agents than that of many a much larger and 
more powerful company. 





PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, IIl. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 











One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,880,000. In- 
surance in force $107,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today 


AGENCY DEPARTMENT 














Somewhere I forked this out of the mustard: 


I don’t mind the man with red-blooded kick, 
At a real or fancied wrong; 
I can stand for the chap with the grouch, if he’s 
quick 
To drop it when joy comes along; 
I have praise for the fellow wha says what he 
thinks 
Though his thoughts may not fit mine— 
But spare me from having to mix with the 
ginks 
Who go through the world with a whine. 
I am willing to listen to sinner or saint 
Who is willing to fight for his rights. 
And there’s something sometimes in an honest 
complaint 
That the soul of me really delights; 
For kickers are useful and grouches are wise, 
For their purpose is frequently fine— 
But spare me from having to mix with the guys 
Who go through the world with a whine. 


I knew a solicitor once who had a chronic 
nasal, childish tone of mean complaint. Noth- 
ing was right—everything was wrong; his 
liver worked overtime, filling his system with 
yellow bile. It showed in his face as well as 
his tone. It was infectious and some of his 
associates soon became inoculated with the 
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We are satisfactorily handling 


REINSURANCE 


for a number of American Life Companies. 








You will appreciate our quick decision and prompt service in your cases 


Reinsurance on the yearly Renewable Term plan, or for substandard } 
risks on the Coinsurance basis. Our decision given by wire on day of receipt of 
your papers. 


THE ONTARIO EQUITABLE LIFE & ACCIDENT 
INSURANCE COMPANY 


Head Office, Waterloo, Ontario. S. C. Tweed, President, 








pesky virus—and began to whine, too. What The Atlantic Life of Richmond, Va., has begug 

ving its home office from its present quarters in 
the Virginia Railway & Power Company building : 
: : to the Chamber of Commerce building, which it agi 
would probably be attended by some fancied quired by purchase last year. It is expected that i 
wrong—some unwise grouch. Thank God departments of the campany will have been moved 
May 1, 


such a chap wants is—little work, big pay, and 
have his own way about everything, Even that 


there are few such men in the business of life 9 
underwriting ! ss 
A life underwriter, with success for his The Connecticut Mutual Life Insurance Com 
Ips | he Ful eke? lif pany closed the first quarter of 1923 with a tota 
exrcelstior, must be cheertul—see joy in lhte— issucd business of $23,056,985. This amount isi 
meet everybody with a smile—have a glad gain of 30.8 per cent or $5,432,224 more than wal 
hand for all—must dispense sunshine—never issued during the same period in 1922. 

utter a complaint whatever betides—must swal- 

The Metropolitan Life Insurance Company, Negi 
York, has issued a very handsome booklet which i 
: . : . collection of evidence of the success of the broad 
boot some “gink” who has insulted him. casting features at the banquet given in connection 


R. O. TiciLos. with its recent managerial convention. 


low his wrath when beaten in a fight for his 
rights—and kick the barn when tempted to 
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The Guardian 


A Ni E a ‘ C AN Life Insurance Company 


OF AMERICA 


C FE FR ; RA ‘ Established 1860 under the Laws of the State of New York 


PTY NET TMRL D SLR ELE ERE SITY CT 


ernment 


Figures from the 63rd Annual Statement 
which show the soundness and strength of the 


Company: 
Paid-for Business, 1922. . .$35,422,225.00 
Insurance in Force 206,310,800.00 


Insur ance Co. Admitted Assets 42,778,214.11 


Liabilities 36,973,311.84 


INDIANAPOLIS, IND. Surplus & Dividend Fund 5,804,902.27 


For information concerning opportunities 1m 
the field force of The Guardian, address: 


HERBERT M. WOOLLEN T. LOUIS HANSEN, or GEO. L. HUNT, 


Vice-President Supt. of Agencies 


Home Office 50 Union Square, New York : 
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LIFE INDEX PUBLISHED 


Contains Great Amount of Useful 
Information Concerning Legal 
Reserve Life Companies 


ISSUED AS EARLY AS USUAL 


Presents Interesting Special Tables Relat- 
ing to Disability, Double Indemnity 
and Group Business 
The fifty-fourth annual edition of that most 
valuable “The Life Insurance 
Policyholders Pocket Index,” has been pub- 
lished by The Spectator Company, New York, 
under date of May 2. For years this 
publication has been the first to show the re- 
sults achieved by the various insurance compa- 
nies in the year preceding. As such its publi- 
cation is anxiously anticipated by the great life 
insurance fraternity. This book contains 104 
pages of condensed, accurate and useful in- 
formation as to the legal reserve life insurance 
companies of the United States, and also in- 
cludes a Canadian department, embracing 
similar date as to numerous Canadian compa- 


publication, 


nies. 

This pocket publication presents statistics in 
comparative form for the last five calendar 
years under the general heads of income, dis- 
bursements, insurance account, and assets, lia- 
bilities and surplus. The column headings in- 
clude premiums received; interest and other 
receipts; total income; death claims, including 
dividend additions; matured endowments and 
annuities; surrendered and ceased policies; 
dividends to policyholders; total to policyhold- 
ers; taxes; actual expenses of management; 
total disbursements; excess of income over dis- 
bursements; policies issued and revised; amount 
insured (including additions) ; whole number of 
policies in force; whole amount insured; insur- 
ance gained during the year; average amount 
of each policy in force; reserves; total lia- 
bilities, exclusive of capital; admitted assets, 
funds apportioned or set aside; unassigned 
funds and capital. 

In addition to the name, location and date of 
organization of each company, the names of the 
principal officers, the capital, if any, and the 
reserve basis are also given. 

Industrial insurance companies are separaetly 
tabulated in an additional table, presenting indi- 
vidually for such companies the number and 
amount of ordinary policies written and in 
force, and number and amount of industrial 
policies written and in force. 

Features in the 1923 edition of the Index are 
tables giving disability premiums received and 
losses paid, and double indemnity premiums re- 
ceived and losses paid. 

A useful and interesting table presents the 
detailed statements of the life insurance com- 
panies having over $100,000,000 of insurance in 
force. 

A table showing group insurance in 1922 and 
giving the number and amount of policies writ- 
ten, the number and amount of policies in force, 
and the increase in amount during the year of 


group insurance policies is included. There is 
also a list of State Insurance officials. 

“The Life Insurance Policyholders Pocket 
Index” sells at seventy-five cents per copy in 
manila binding, and at $1.25 in flexible pocket 
book. 

This is a most serviceable and convenient 
pocket reference work, and should be in the 
possesion of every life insurance manager or 
solicitor. 


Our Home Life Examination 

An examination of Our Home Life Insur- 
ance Company of Jacksonville, Fla., with execu 
tive offices at Washington, D. C., was recently 
made by the insurance departments of the Dis- 
trict of Columbia, Virginia and Kentucky. The 
last issue of The Insurance Field presented 
figures alleging an impairment of capital 
amounting to $46,659, and purporting to show 
the results of the examination, but on inquiry 
being made by THe Spectator, Insurance Su- 
perintendent Burt A. Miller, of the District 
of Columbia, telegraphed to this office as fol- 
lows: 

“Your wire of yesterday about Our Home 
Life Insurance Company received. I know 
nothing about report in The Insurance Field. 
The report of the insurance commissioners is 
not ready for publication.” 

Tue Spectator also inquired of Our Home 
Life concerning its condition and the examina- 
tion, and President Clifford R. Allen tele- 
graphed to this paper the following statement: 

“This company positively is not impaired, 
but in better financial condition by far than 
ever in its history, and is planning effective 
steps to refute information conveyed. Its con- 
dition is as revealed by the figures furnished 
you for your Life Insurance Policyholders 
Pocket Index.” 

The figures referred to in President Allen’s 
message show that on December 31, 1922, the 
company had assets of $381,714, and a surplus 
as to policyholders of $97,063, including $50,- 
ooo capital. Whether or not certain assets may 
have been ruled out or carried at reduced val- 
ues as a result of the examination will only 
be revealed when the report is given out. 


Police of the City of Brotherly Love 
Insure Themselves 

One of the largest municipal blanket life in- 
surance policies ever issued has just been com- 
pleted by the Prudential Insurance Company 
of America, covering the Police Beneficiary 
Association of Philadelphia. The total amount 
involved is over $7,000,000, and 3500 members 
of various grades are covered. 

A blanket policy for the total amount has 
been issued, and individual certificates will 
be given to each member. The ainounts of the 
policies as they become due will be paid to 
a beneficiary specified by the insured. A fea- 
ture of particular interest is the disability pro- 
vision of the contract. It provides, that if a 
member becomes totally and permanently dis- 
abled for any cause before age 60, the Pru 
dential will at once commence to pay him in- 
stallments until $2000, the face amount of the 
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“I only paid $500 for the bus. Foolish to 
spend a tenth of its cost just for insurance!’’ 
“‘It would be foolish if it protected only the 
car. But it protects everything you own or 
hope to own for years to come. It insures 
you against loss of your home, your furni- 
ture, your bank account, your future earn- 
ings, and your car. Instead of one-tenth, 

our premium may represent one-two- 

undredth or less of the sum you may be 
forced to pay if you have an accident. 


‘Your Liability is Not Meas- 
ured by the Cost of yourCar! 


“ HEN you bought that car, you im- 

mediately became responsible for all 
damage it might do. You hadn’t any choice 
in the matter. You couldn’t take the car 
and leave the liability. You had to take 
both or none. 


“You probably won’t have an accident 
this season. But suppose you do hit some- 
body. One thing is sure—there’s no rela- 
tionship between the cost of your car and 
the amount this somebody will ask for. A 
light runabout can kill a person as certainly 
as a big touring car. The fact that a person 
was injured by a small car doesn’t make his 
demands for damages any smaller than if he 
were hit by a five-ton truck. He might ask 
and get $25,000!” 


“But I haven’t got $25,000.” 


“Oh, well, that won’t worry the jury. 
They'll set the award; the claimant will 
seize as much of your property as he can lay 
hands on, and mortgage your future earnings 
for the balance. 


“There’s only one way to make everything 
safe. That is to buy a Travelers Automobile 
Policy, with high limits. 


“This policy relieves you of all the worry 
and trouble that follows an accident. It 
settles your claims out of court whenever 
possible. It pays the cost of fighting a claim, 
if the claim is unreasonable, and it will pay 
up to $50,000 to any one person as a result 
of an accident, and up to $100,000 to two or 
more persons as a result of an accident. It 
also pays up to $5,000 for any property 
damaged by that car. It costs about a 
dollar a thousand. 


“Unless you say no, I'll protect your home, 
your bank account, your automobile, and 
your future earnings with a Travelers Auto- 
mobile Policy before you even take your 
car out of the garage.” 


THE TRAVELERS 


INSURANCE COMPANY 
INDEMNITY COMPANY 


HARTFORD, CONNECTICUT 


Protects More Motorists Than Any 
Other Company! 
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A Big Boom in Business 


New business written during recent months 
is DOUBLE the same period of last year. 


A POPULAR POLICY that gets the at- 
tention of the insurance buying public 
AND 


BIG COMMISSIONS that makeit worth- 
while to the salesman are the reasons for 
the increase. 


Specimen Rate 
Age 35—$16.30 per $1,000. 
Important districts open in Western Michi- 


gan, Northeastern and Eastern Indiana, 
Portions of Missouri and Kansas. 


National Life Association 


Des Moines lowa 








STATE LIFE 


INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION 
DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the Sole 
Protection of Policyholders 


PROGRESSIVE 33 CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 




















On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial “‘rate-book, set of supplies, and a 
God-bless-you.”’ 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 











Ready! 
New York State Field Annual 


AND 
Insurance Directory 


ONTAINING a complete list of agents in 

New York State (*exclusive of Greater New 

York) with complete address, list of companies 
represented, etc. 


Many new features are included that will be 
found only in ‘‘Field Annuals.” 


*Greater New York is published separately. 





THE INSURANCE FIELD CO. 
Incorporated 
P. 0. Box 617, Louisville, Ky. 


Send me a copy of the NEW YORK STATE FIELD ANNUAL 
AND INSURANCE DIRECTORY. Enclosed find check for 
$5.00 to cover cost. 


COMORES EEE ES EH EEE HEHEHE EEE HEHEHE TE H EHE 
ee ee ee ee eee ee ee ee 




















ad 





Ma! 


ME 


Unit 


Offic 
Al 


In 
Fide! 
have 
the 
York 
in Oo! 
and | 
suret 
from 
of t 
and | 
those 
of t 
plan 
agen 

TI 
circl 
a lit 
not | 
the 
unde 
anty 
is al 
as e 
volu 
polit 
amot 
this 
not ¢ 
Guar 
ualty 
pron 
ualty 
ened 
in ca 
a ml 
this 

TI 
Com 
its ¢ 
incot 
mate 
one 1 
insur 
outst 
three 
one 
was 
and 
cedu: 
whic 
the r 
gene 
ment 


Com 

Te 
clain 
partr 


hursday 


VY 


Sole 


IVE 








May 3, 1923 


THE SPECTATOR 


Casualty, Surety, Etc. 








METROPOLITAN CASUALTY 
STOCK PURCHASED 





United States Fidelity and Guaranty 
Interests Buy Control 





INCREASE IN CAPITAL PLANNED 





Official Personnel to Remain Unchanged— 

All Lines to Be Included by Broaden- 

ing Powers 

Interests connected with the United States 
Fidelity and Guaranty Company, Baltimore, 
have announced their purchase of the stock of 
the Metropolitan Casualty Company, New 
York, and their intention to amend its charter 
in order to provide for an increase in capital 
and to permit the handling of all casualty and 
surety lines. Notification of the move came 
from the offices of R. Howard Bland, president 
of the United States Fidelity and Guaranty, 
and a proclamation was issued which informed 
those interested of the change in management 
of the Metropolitan Casualty and stated the 
plan of retaining all the present officers and 
agents of that organization. 

The action came as a surprise to insurance 
circles, for negotiations had been kept within 
a limited field and news of the venture had 
not leaked out. The purchase of the stock of 
the Metropolitan Casualty gives the interests 
underlying the United States Fidelity and Guar- 
anty Company control of an institution which 
is already forty-nine years old and which has 
as established reputation, together with a large 
volume of business on its books. The Metro- 
politan Casualty now has the second largest 
amount of plate-glass insurance in force in 
this country and the transfer of its stock will 
not only benefit the United States Fidelity and 
Guaranty but will give the Metropolitan Cas- 
ualty the active support of one of the most 
prominent and successful of the general cas- 
ualty and surety companies. With its broad- 
ened influence and with the projected increase 
in capital, the New York company will become 
a much more powerful factor in the writing of 
this type of coverage, 

The net surplus of the Metropolitan Casualty 
Company at the present time is about $400,000, 
its capital is $500,000 and its yearly premium 
income from plate-glass policies is approxi- 
mately $1,000,000. Although the company at 
one time wrote accident and health and burglary 
insurance also, these were discontinued and 
outstanding liabilities therein were reinsured 
three years ago. The alternative of handling 
one line or going into all lines of the business 
was placed before the directors at that period 
and they decided in favor of the former pro- 
cedure. The acquisition of additional funds 
which will accrue to the Metropolitan through 
the new stock purchase, will enable it to go into 
general lines and presages a greatly aug- 
mented income. 


Compiles Accident and Health Decisions 
Topeka, Kan,, April 30.—Sam C. Carroll, 
claim attorney for the Kansas Insurance De- 
partment, has just completed a compilation of 





the court decisions on the twenty standard pro- 
visions of accident and health insurance poli- 
cies. The compilation has been necessary on 
account of the large number of claims and com- 
plaints which are filed with the department. 

Mr. Carroll has been the claims attorney for 
the department over three years and practically 
every one of the standard provisions has been 
checked up to him during the course of his ser- 
vice. In order to properly interpret the pro- 
visions it has been necessary to check up the 
court decisions, not only of Kansas but of other 
States. The claims and complaints have been 
so numerous that it was decided to compile the 
full set of decisions so that they would be 
instantly available whenever needed. 

The compilation takes in every court decision 
in the United States relative to the twenty 
standard provisions. As far as known there 
is no similar compilation in the country. Only 
the decisions which apply to health and accident 
policies were compiled. These were taken from 
the reports of the various State and Federal 
courts. 

During the course of the compilation and the 
study of the cases which come before the de- 
partment it has been necessary to make many 
citations to attorneys for insurance companies 
and policyholders and it was found that in many 
instances the attorneys did not have all of the 
cases which have been decided. In one instance 
there were three generally cited cases on stand- 
dard provision seventeen. Mr. Carroll found 
two additional ones on the same provision. 


GLOBE INDEMNITY MOVES 


Metropolitan Department Centralized and 
Enlarged 

The Globe Indemnity Company of Newark 
has moved its New York city department into 
new and spacious quarters on the second and 
third floors of the recently-erected Home Insur- 
ance Company Building on the corner of 
Maiden lane and William street in that city 
and has also opened a branch office on East 
42nd street. All the departments of the Globe 
Indemnity, formerly located at 19 Liberty 
street, 80 William street and 45 William street, 
New York, will be installed in the new situa- 
tion, where the office space has been arranged 
to give the Globe Indemnity personnel the very 
best facilities for the transaction of business. 

The main entrance of the new structure 
which will house the Globe Indemnity’s New 
York branch is at 59 Maiden lane, with a side 
entrance at 91 William street. The broadening 
scope of the company’s business has not alone 
made the removal to larger quarters impera- 
tive but has also made it advisable for the com- 
pany to consolidate all the branches of the 
metropolitan department in one place, so that 
inter-communication and departmental affairs 
could be carried out with a minimum of ex- 
pense and a maximum of efficiency. Thomas 
J. Grahame has been made a resident vice- 
president and will be in charge of the Globe 
Indemnity’s operations in the New York metro- 
politan section, while the management of the 
fidelity and surety department goes to Fred C. 
Williams. In the casualty department, Walter 
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S. Barton has been promoted to manager and 
will have that branch under his exclusive con- 
trol. The claims, legal and adjustment depart- 
ments will be on the third floor and their facili- 
ties are to be greatly increased over those 
afforded at the previous location. 

In conjunction with the opening of its new 
downtown offices in New York, the Globe In- 
demnity also announces the establishment and 
equipment of a complete office uptown at 110 
East 42nd street in the Bowery Savings Bank 
Building. This will be known as the q2nd 
street branch and will handle all lines written 
by the company, while its executive direction 
will be in charge of W. J. Thompson, who has 
long been affiliated with the Liberty street cas- 
ualty department of the Globe Indemnity. When 
the entire removal of the company to its new 
offices, both at 42nd street and downtown is 
completed, the Globe Indemnity will be in a 
most advantageous position to render service 
to its brokerage connections, agents and pol- 
icyholders. 


A Clever Stunt to Sell Bonds 

INDIANAPOLIS, INp., April 28.—M. J. Schuetz, 
general agent in Indianapolis for the Detroit 
Fidelity and Surety Company, is much in de- 
mand at times when the State highway commis- 
sion receives road bids. The bids generally 
are received on three materials and there are 
so many bidders for each project and so many 
projects at these times, it sometimes is days be- 
fore the State engineer has his official tabula- 
tion of bids ready. Mr, Schuetz, with the aid 
of a typewriter and mimeograph and some fast 
assistants, takes the bids as they are read off 
and at one reading he had a complete tabula- 
tion of bids ready for distribution to the con- 
tractors within eleven minutes after the final 
bid was read. Naturally this tabulation con- 
tains the advertising of the insurance company. 
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~ We Don’t Owe 
You a Cent 


No life insurance company owes you a living. But if 
you believe in making the most of your opportunities, 
and if loyalty and constancy are part of your natural 
assets, The Lincoln National Life Insurance Company 
thinks that you are entitled to the opportunities. 

Accordingly it offers training under schooled salesmen 
who go with you in the field if you are a beginne. 
It gives the most earnest Home Office co-operation at 
alltimes. It places in your hands a kit of working tools 
which include the most modern policy forms and by its 
constant service to policyholders it assures renewal of 
the business you write. 

If you measure up in good faith and ambition, the 
opportunities offered by a contract direct with the com= 
pany for Lincoln Life service should appeal to you. 


It pays to— 


(Cink up (win THe (LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 


Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $245,000,000 in Force 























Mutual Life 1923 Dividends 


The Mutual Life Insurance Company of 
New York was the first American legal reserve 
life insurance company to pay cash dividends. 
For more than seventy-five years it has con- 
sistently made dividend returns to policy- 
holders, and, except for an occasional slight 
decrease in schedule, has maintained an up- 
ward trend in its returns. 


In 1922 the Company paid in dividends to 
policyholders $30,046,105. 


Its dividend scale for 1923 was increased 
from 7 to 10% (according to plan and age), 
and it has set aside for 1923 dividends to 
policyholders $32,852,839, equaling about 
34% of the amount of 1922 premium receipts. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
ot New York 


34 Nassau Street, New York 


INTERSTATE CASUALTY C0, 


BIRMINGHAM, ALABAMA 


AUTOMOBILE INSURANCE 
LIABILITY INSURANCE 
PLATE GLASS INSURANCE 


A SPECIALIST COMPANY 
Surplus to Policy Holders $408,090.84 


CHICAGO SAN FRANCISCO Houston 
830 Insurance Exchange Alaska Commercial Chronicle Building 
Building Building 
LouISVILLE Satt Lake City ALBUQUERQUE 


Gaunt & Harris 


1015 Boston Building 112 South Third Street 
Speed Building 











PAN-AMERICAN 
LIFE INSURANCE COMPANY 


New Orleans, U. S. A. 
CRAWFORD H. ELLIS, President 


Net Admitted Assets, December 31, 
ee ree $11,171 ,260.67 
21,305,237.00 
Paid for Insurance in Force Decem= 
| rere 90,759,578.00 
The Pan-American writes a complete line of Acci- 
dent and Health policies which are modern and up- 
to-date in every respect. Our Substandard Depart- 
ment has broadened our already excellent service to 
our agency organization. We wish to establish ten new 
general agencies. If you are interested write to us. 


Address: E. G. SIMMONS, Vice=President and 
General Manager, New Orleans, U. S. A. 




















INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies 
from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually 
or quarterly, 


an 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1922. 
PN GOOS arcs araveVoaal eres staral hers ea ais eeeee Ae $ 32,633,933 .05 





GLEE NULL OB i cyesstaso ca roses paket vores apetorearc tea rolans oes 28,512,821 .50 
Capitaliand Sunol. soi. 66s. os selsiue secre seve 4,121,111 .55 
PPSUFARCE AN HOPCE 6 5.6 o:0.650s 5.6 aco es sce scerd otis 230,322,163 .00 


Payments to Policyholders.................. 2,331,155 .50 
Total Payments to Policyholders since Organ- 
RMON e -cicter-vataraiaalctot ern itches a rrae Tone ve Cots $30,051,860 92 





JOHN G. WALKER, President. 
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Company Official Not An Employee in 
Meaning of Compensation Law 

\n employer or a person holding an official 
<ition in a company is not an employee with- 
in the meaning of the workmen's compensation 
statute of this State, according to a decision 
handed down Thursday by A. B. Funk, Indus- 
trial Commissioner, who reversed the finding in 
an arbitration case in which Clara Hausserman 
was awarded compensation for the death of her 
husband, Charles Hausserman, who was an offi- 
cial and largest stockholder in the Hausserman 
Packing Company of Perry, Iowa. 

The packing company was built up largely 


positi 


sround Charles Hausserman, who was the vice- 
president, chairman of the purchasing commit- 
tee and member of the executive committee. He 
was consulted in the employment of practically 
all of the employees and discharged more than 
anyone else, according to the testimony. 

But in addition to being an employer, and 
an official of the company, Hausserman per- 
formed about every class of work at the plant, 
from killing hogs to delivering meat It was 
while delivering meat to a butcher shop, which 
he owned in Perry, that he was fatally injured 
at a railway crossing on September 8, 1921. 

Awards have been made in similar cases in 
many other States, but the Iowa law is differ- 
ent from that of any other Commonwealth, ac- 
cording to Commissioner Funk. The Iowa 
statute says that a working man entitled to 
coverage shall not include “one holding an offi- 
cial position,” or “one standing in a representa- 
tive capacity of an employer.” 

In this situation, and with no interpretation 
of these phrases having been made by the 
supreme court, Commissioner Funk was com- 
pelled to rule that Charles Hausserman was 
not an employee of the company and was with- 
His widow was 
therefore denied compensation benefits. 

The decision was the result of a proceeding 
in review of the arbitration finding and will 
undoubtedly be appealed to the courts. 


out compensation coverage 


Changes in Compensation Rates and Rul- 
ings in Massachusetts 
Compensation insurance rates for painting, 
shop only; sign painting, inside buildings and 
by the 


been revised 


Inspection 


automobile body have 
Massachusetts Rating and Bureau 
from 78 cents per $100 of payroll to 56 cents, 
It has also reduced the com- 
of planing and 


manufacturing, 


effective May 14. 
for hazards 


picture 


pensation rate 


molding mills, frame 
chair, furniture, parquet floor and brush manu- 
facturing from $2.90 to $2.40, effective April 20. 
Wood-working risks, such as carpentry, boat 
building, screen and theatrical scenery manu- 
facturing, have been advanced from $1.75 to 
$2.10 effective April 20. These changes have 
met with the approval of the Insurance Com- 
missioner, 
Clarence W. 


Hobbs has ruled that an insurance company 


Commissioner of Tnsurance 
» a . 9 . . 

which writes workmen’s compensation insur- 
ance may not furnish emplovees of its assured 
goggles, used in work such as would cause in- 





Jury to the eyes. The ruling was made inas- 





much as such equipment comes within certain 
provisions of the general laws of Massachu- 
setts, which prohibits a company from giving, 
selling or purchasing anything of value what- 
soever not specified in the policy. 

DRAFT TRAFFIC CODE 
Representatives of Interested Industries 
to Standardize Present Rules 
Forty-two men, representating the manufac- 
turers and users of traffic signals, Federal and 
State governmental departments, associations 
interested in the prevention of traffic accidents, 
and representatives of the general public, are 
now at work on the drafting of a national code 
on the proper colors for traffic signals, which 
it is expected will not only cut down the annual 
loss of life through traffic acidents, but will 
eliminate many of the existing irritations to 
motorists and to the operators of steam and 





electric railways. 

This work is being carried on under the 
auspices of the American Engineering Stand- 
ards Committee, whose approval of a code or 
standard insures its ultimate acceptance and 
observance throughout the country. The Amer- 
ican Engineering Standards Committee is com- 
posed of seven departments of the United States 
Government, the principal technical, industrial 
and engineering societies and individual busi- 
ness concerns interested in standardization, 

The sectional committee drafting this code 
is made up of seven representatives of the 
manufacturers of traffic signals, nine repre- 
sentatives of the purchasers of such equipment, 
three representatives of the users of traffic 
signals, twelve representatives of governmental 
hodies, five technical specialists, and six in- 
surance representatives. 


Texas Compensation Hearing Arranged 
Austin, Tex., May 1.—Application of the 
Texas Employers Insurance Association for a 
horizontal reduction of 25 per cent in work- 
men’s compensation rates was set for May 21, 
Deputy Insurance Commissioner 
The application was filed with 


announced 
John M. Scott. 
the department of insurance and banking more 
than one month ago. 

The hearing will also cover the newly enacted 
law which increases workmen’s compensation 
insurance benefits, and that which places the 
authority under the State Fire 
the 


rate-making 
Insurance Commission instead of Texas 
Employers Insurance Association. 
Opens Branch Office in East 
The Interstate Casualty Company of Birm- 
ingham has opened a branch office at 1 
change place, Jersey City. It will transact ex- 
cess and reinsurance casualty business. Rob- 
Newman, a well-known casualty under- 


manager of the 


Ex- 


ert 


writer, has been 


office. 


appointed 


Connecticut General Increases Limits 

The limits on ordinary life policies of the 
Connecticut General Life Insurance Company 
have been extended from $100,000 to $150,000. 
This also includes term insurance. 
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A. H. MOWBRAY RESIGNS 


Actuary of National Council to Return 
to California 


RETAINED IN CONSULTING CAPACITY 


Was Pioneer Casualty Actuary—Past Presi- 
dent of Casualty Actuarial Society 
The National Council on Workmen’s Com- 
pensation Insurance announces with regret the 
resignation, effective May 1, 1923, of A. H. 
Mowbray, actuary of the council. Mr. Mow- 
bray’s resignation was presented last fall but, 
with his consent, has been withheld untiY the 
reorganization of the national council could be 
completed. The National Council Com- 
pensation Insurance, which formally takes over 
the duties of the old organization on May 1, 
has secured Mr. Mowbray’s consent to serve as 
consulting actuary for a few months. No 
announcement of his permanent successor will 

be made at this time. 

Mr. Mowbray was a pioneer in the casualty 
actuarial field and has come to be regarded as 
one of the leading compensation actuaries of 
the country. With a thorough actuarial train- 
ing and experience in both life and insurance 
department work he brought to this new field 
of work a breadth of experience and technical 
knowledge which has made him an outstanding 
figure among casualty actuaries. Ten years 
ago he was called from San Francisco to be- 
come actuary of the Liberty Mutual Insurance 
Company and since that time has been con- 
tinuously identified with compensation rate- 
making. As actuary of the New York State 
Industrial Commission, Mr. Mowbray repre- 
sented the New York State Fund on the actu- 
arial committee of the National Council until 
June, 1920, when he took the post of actuary 
of the council. He is a fellow of the Actuarial 
Society of America, a fellow and past presi- 
dent of the Casualty Actuarial Society and a 
fellow of the American Statistical Association. 

Mr. Mowbray’s resignation is due to the de- 
sire of his family to return to their old home 
in California, and he plans to again open an 
office in San Francisco for consulting practice. 
He will immediately take over the work and 
consulting practice which William Leslie, the 
newly elected general manager of the National 
Council on Compensation Insurance, was han- 
dling in San Francisco, and after making neces- 


on 


his business 
time 


sary arrangements with some of 
connections will assist the council 


in the capacity of consulting actuary. 


for a 


Fidelity and Deposit Stockholders Author- 
ize Capital Increase 

At a recent meeting of the stockholders of 

the Fidelity and Deposit Company of Balti- 

more, the increase of capital from $3,000,000 to 

the Was con- 


$s,000,000, voted by directors, 


firmed. ———————__-— 
R. A. Mansfield Hobbs Moves 

R. A. Mansfield Hobbs, 
known among New York casualty underwriters, 
has moved his law offices to 220 Broadway, 
where he will continue general practice. 


an attorney. well 
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FIRE AUTOMOBILE MARINE The R epubli Cc 
ms HAMPTON ROADS ||| C#S4alty Company | ° 
232 Fourth Ave. 
PITTSBURG . 
FIRE 4» MARINE URGH, PA - 
I C . Writes all lines of Casualty Insurance, ev 
NSUP ance OMPatty Fidelity and Surety Bonds of 
su 
NORFOLK, VIRGINIA mM 
1 
® . 
QUALITY INSURANCE For Preferred Risks || 
Addresz Home Office Fer Agency Connection Our new accident policy—the : 
35th ANNIVERSARY sh 
HENRY G. BARBEE JAMES A. BLAINEY HAROLD KNOx gives all the usual coverage demanded by live salesmen (and buyers) and la 
President Vice-Pres. and Gen. Mgr. Secretary in addition, has a new liberal and strong selling inducement in its provision of co 
DOUBLE DEATH BENEFIT for accidents occurring while riding tn 
PRIVATE or PUBLIC AUTOMOBILES ty 
20 per cent. of all accidents reported are Auto Accidents he 
~ e and no class of risk is more exposed to this hazard, through constant use, in 
a4 = than the Preferred risk. They will want this policy. 
The idelity and (Sualty Gmnpanyot NewYork THE PREFERRED ACCIDENT INSURANCE CO, es 
KIMBALL C. ATWOOD, President, 80 Maiden Lane, New York. W 
—1876— ROBERT J. HILLAS, Pres. —1923— ~ or 
eo W 
Total Assets - - Over Twenty-eight Million Dollars ’ { H c sl 
Total Reserves - - Over Twenty Million Dollars The Farmers Life Insurance Company st 
Surplus to Policy Holders about Eight Million Dollars Home Office, Denver, Colorado de 
Losses paidto December 31, 1922 Over Ninety-Three di 
Million Dollars E. M. Ammons, President B. M. Stackhouse, Sec’y. be 
CASUALTY LINES Surety Lines 0! 
cor nee aoe aes ey a re $2,800,000. 00 b 
OURT 4 
cn ancl Casualty Insurance Pe SURPLUS TO POLICY HOLDERS... 350,000.00 : 
SOnPEnsATION econ aie INSURANCE IN FORCE........... 15,250,000. 00 
AUTOMOBILE and “aaa re 
ROBBERY | Seat Miata customs Inviting Agency Connections Offered i 
wELEVATOR LICENSE Particulars Furnished on Request tc 
BOILER FRANCHISE 
ENGINE EXCISE a as 
FLY-WHEEL MISCELLANEOUS) W 
a vi 
“INSURANCE THAT INSURES” i 1VeE Men Wan ted C 
ey 
B* the largest life insurance company in the Middle West re 
\ writing both Industrial and Ordinary. - 
P R O VI D E N T M U Ws U A L 2 Only four other life insurance companies in the United States N 
3 - ave more policyholders than the Western and Southern. | 
Lire INsuRANCE CoMraNny Now in its 36th year, it is entering a new era of growth and : 
OF PHILADELPHIA offers ee opportunities at this time to insurance men, vt 
F _—__—— , especially those with Industrial insurance experience. a 
The Provident, organized in 1865, as The Provi- ‘ p 
dent Life and Trust Company, preserves a con- The Western and Southern Life Insurance (Co. ; 
tinuous corporate existence, but, having mutualized, CINCINNATI, OHIO S 
will be known hereafter as the 4 
PROVIDENT MUTUAL ||[Frarontdmosntansyainal * ratios || 
€ insurance Wompany 
dermnit OTMYDORT . . 
of Philadelphia : UE? cory GOuiiyp is in prospect 
; Sent : ae > ok, cece ee for The Great 
and will maintain the reputation and tradition , — ss. Swe, American. The _ 
which have arisen from fifty-eight years of con- Nei . = , general busi- a 
ani inir dealt aflame“ | ness depression i 
picuous fair dealing. ; mo eer ; 
The policies of the Provident Mutual contain - € swept the coun- t 
new and attractive features, including the recently try has ” ve t 
adopted and exceedingly liberal Total and Perma- | MANSFIELD, OHIO so: a busi ’ 
nent Disability Clause. Ohio’s Largest and Strongest ness. It was . 
An Increased Dividend Scale for 1923. Automobile Insurance Company never better. 
t 
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Life, Automobile and Health Insurance Decisions 
Harry B. Brapgury, of the New York Bar 


By 








LIFE 

Death while committing an unlawful act; 
carrying revolver; causal connection between 
violation of law and injury suffered; suicide; 
evidence of; when question for jury; verdict 
of coroner’s jury; presumptive evidence of 
suicide. 

A certificate of life insurance provided that 
it should be void: “If the insured shall die 
in consequence, directly or indirectly, of partic- 
ipating in any riotous or unlawful act,” and 
also, “this contract shall be void if the insured 
shall die * * * in an attempt to violate any 
law of the United States, or of any State or 
county in which he may be.” 

The insured, at the time of his death, was 
twenty-four years of age. When last seen alive 
he was on the river dike in the city of Corn- 
ing. A friend testified that he met him there 
and had a short conversation with him. There 
was nothing unusual about the conversation, 
or the way the deceased acted. The witness 
walked on a short distance, when he heard a 
shot, turned, and saw the deceased take a few 
steps and fall. He returned, and found that the 
deceased had been shot through the chest. He 
died immediately. Upon the ground near his 
body a revolver was found. No evidence was 
offered to show that it was loaded, that it had 
been fired, that it was in a condition so that 
it could be fired, or that it was owned by the 
deceased. The only evidence in regard to the 
revolver was that it was there on the ground. 
It was held that this was insufficient evidence 
to show that the deceased had violated the law 
as to carrying concealed weapons or that there 
was any causal connection between the alleged 
violation of law and the death of the insured. 
On this point the court said: “There is no 
evidence in the record that the insured had the 
revolver concealed on his person or that the 
revolver found on the ground belonged to him. 
Not every violation of law makes an insurance 
policy void. It is only where there is a causative 
connection between the violation of the statute 
and the injury sustained that a recovery is 
prevented.” Citing Messersmith v. American 
Fidelity Co., 187 App. Div. 35, 175 N. Y. 
Supp. 169, affirmed 232 N. Y. 161; 133 N. E. 
432. 

The insurance certificate also provided: “It 
is hereby agreed that if the insured hereunder 
shall commit suicide, whether sane or insane, 
during the first three years of membership, this 
contract shall be null, void and of no effect, 
and no claim whatever shall exist hereunder, 
and that any death certificate filed in pursuance 
of law, or any finding, determination or cer- 
tificate made by a coroner or other public officer, 
to the effect that the death of the insured was 
self-inflicted or suicide, shall be presumptive 
evidence of such fact.” 

The certificate had not been in effect for 
three years at the time of the death of the 
insured. The coroner’s certificate of death 


stated that it was due to suicide. It was held 
that this certificate was properly received in 
evidence. As there was other evidence on the 
question of suicide the court held that the case 
should have been submitted to the jury. A 
judgment in favor of the plaintiff, which was 
entered on a verdict directed by the court, 
was reversed and a new trial ordered. Scott 
v. Empire State Degree of Honor, 204 App. 
Div. 530; 198 N. Y. Supp. 535. 

Payment of first premium acknowledged 
in policy may not be contradicted in absence 
of fraud. 

In an action on a life insurance policy, the 
execution of which was not denied by verified 
pleading or affidavit, under the Indiana Statute, 
it was held that a proof of non-payment of the 
lirst premium was not admissible in evidence 
when the policy itself acknowledged such pay- 
ment. Gary National Life Insurance Co. v. 
McQuaid, ——— Ind. ———; 138 N. E. 353. 

Stipulation in application with the policy 
not effective until delivered while assured is 
in good health is binding. 

A stipulation in an application for a life in- 
surance policy which is made a part of the 
policy subsequently issued thereon that it shall 
not take effect unless the policy is actually 
delivered to the insured during his life and 
while he is in good health is valid and binding 
unless it is contrary to some statutory enact- 
ment. In this case, the court said among 
other things: 

“If the insured is at the time of the delivery 
of such policy actually afflicted with a disease 
which continues and ultimately causes his death, 
according to the weight of authority, it is 
immaterial whether such condition existed on 
the date of his application or arose between 
that date and the delivery of the policy, or 
whether the insured knew his condition in that 
respect or not. In such cases, such condition 
of health on the part of the insured at the 
time of the actual delivery of the policy is a 
defense to an action thereon unless a valid 
waiver of such stipulation is shown.” Wright 
v, Federal Life Insurance Co., Texas Commis- 
sion of Appeals, 248 S. W. 325. 

Proof of death; waiver of defects in form. 

Where proofs of death of an insured, fur- 
nished by the beneficiary, were received with- 
out objection, it was held that this amounted 
to a waiver by the insured of any defects of 
form. Prudential Insurance Co. of America v. 
Stewart, 286 Fed. 321. 





AUTOMOBILE 

Direct liability of insurance company to 
one injured by taxicab under Wisconsin 
Statute. 

A policy of automobile liability insurance pro- 
vided that the company would “pay to assured 
the amount of any final judgment for damages 

* * rendered against the assured after 


29 


the trial of the issues,” etc. It also contained a 
special clause in the following language: 

“Tt is further understood and agreed that the 
coverage under this form shall be extended and 
made to cover in accordance with ordinance No. 
647 of the City of La Crosse, Wis., and with 
the statutes of the State of Wisconsin.” 

Ordinance No. 647 thus referred to required 
that a taxicab driver should secure and file a 
liability and personal property damage insur- 
ance policy conditioned that the insured would 
pay to any person injured any sum to which 
such person was entitled, resulting from the 
operation of said business, in a sum not to ex- 
ceed $5000. It was held that the ordinance 
became part of the policy and thereby changed 
it from an indemnity contract to a liability 
contract and it was proper for the person in- 
jured in suing the owner of the taxicab to also 
join the insurance company as a defendant. 
iVhite v. Wisc. ; 192 N. W. 
57. 

Cancellation of fire policy when car bought 
on conditional sale contract; vendor cannot 
cancel without notice to vendee. 

James McDonald bought an automobile from 
the Folts Motor Car Company under a contract 
by which he paid a part of the purchase price 
and agreed to keep the car insured for the bene- 
fit of the vendor. McDonald did secure a pol- 
icy which was made payable to the vendor and 
the vendee as their interests might appear and 
delivered the policy to the vendor. The vendor 
returned the policy to the insurance company, 
with the statement that it would procure a 
policy in one of the companies with which it 
did business. Before a new policy was pro- 
cured, however, the car was destroyed by fire 
and McDonald sued the insurance company 
upon its refusal to recognize the policy as in 
force. A judgment in favor of McDonald was 
ordered on the ground that under such circum- 
stance the vendor had no right or authority to 
cancel the policy without notice to the vendee 
and therefore as to him it remained in full force. 





Kane, 








McDonald v. North River Ins. Co., 
Idaho ———; 213 Pac. 349. 
AUTOMOBILE 


Insurance company not liable to a person 
injured in absence of statute creating such 
liability where the assured becomes bank- 
rupt after the accident and the assured 
never vays the claim against him. 

The United States Fidelity Company issued 
an automobile policy to Bogolwitz. The plain- 
tiff in this action, Shea, was struck and injured 
hy the automobile owned and operated by Bogol- 
witz and recovered a judgment for $2500. 
Almost immediately after the injury, the insur- 
ance company took charge of the action and 
defended it until it went to judgment. While 
the action was pending, Bogolwitz was ad- 
judicated a bankrupt in the United States Dis- 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 


——__ 
JAMES H. WASHBURN, F. A. I. A, 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Int i 
Group, Industrial and Special Classet® 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Tropical 
Semi-Tropical Business” aes 
Cable Address: Gertract, New York 
165 BROADWAY :: NEW YORK CITy 























Prominent Agents and Brokers 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


ee! 
— 














LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers ax of America 
surance Automobile Insurance 
Fidelity-Phenix 


Insurance Underwriters 


yvesant 
BROKERS’ LINES SOLICITED 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 














3 Cedar St. 





SAS Bi 
_ pow 
ae es 


ERSUALTY INSUPANCE ] 
jo Ty INSURANCE { 


MAJESTIC BLDG., DENVER, COL. Benefit and Pension Funds 
25 FRANKFORT ST. NEW YORK 
FRANK J. HAIGHT 
CONSULTING 
ACTUARY 7; a McCOMB 
Hubbel Building” Dee Mone lowe CONSULTING ACTUARY 














JULIAN C. HARVEY, F.A.1.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 





Colcord Bidg., OKLAHOMA CITY, OKLA, 























Actuarial 











FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 

CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 


35 NASSAU STREET NE 
Telephone, Rector 8482 





W YORK 


JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 


F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Acceuntants 
THE BOURSE PHILADELPHIA 














A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 


























MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 





FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 
Telephone Walnut 3761 


SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA 




















A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South LaSalle St., Chicago 


Successors to 
Marcus Gunn, Consulting Actuary 




















WOODWARD & FONDILLER 
Joseph H. Woodward, F. A. S. 
Richard Fondiller, 

Member of the New York Bar 
CONSULTING ACTUARIES 


Examinat ons and Audits in all Branches of Insurance 


43 Cedar Street, New York 














W. H. GOULD 
ACTUARY & EXAMINER 
SYSTEM REVISION 


28 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 











30 


W. B. YOUNG 


CONSULTING ACTUARY 
AND ACCOUNTANT 


D. R. McClurg, Associate 





430 Peters Trust Bldg. Omaha, Neb 
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Miscellaneous Insurance 








Fxaminers and Adjusters 


——————— 








tel. Barclay 8534 
CASUALTY ADJUSTMENT BUREAU 
Row New York City 
nae Thos. Galbo, Genl. Mgr. 
RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK (natin OUR 
‘ATION is based on ‘Weshow 
resulta. ‘Bend for booklet o' referees. Liabilt Liabili heme 
tion, Auto, Fire and Theft, Collision, 
inka. Subrogations, Personal Acoulent, 


Burglary, Plate G 














a 


Insurance Attorney 














Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


Experienced Investigators and Adjusters—Lia- 
bilky, Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 




















Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











trict Court. Shea thereupon sued the insurance 
company and the insurance company set up a 
defense that under its policy it was a mere in- 
demnitor and that there was no liability to the 
plaintiff in any event. 

The court held that this was a good defense 
in the absence of any statute making the insur- 
ance company liable in such case and pointed 
out that its ruling was in harmony with the 
tulings of all the States in the Union, except 
New Hampshire and Minnesota, where it had 
heen held that the person injured could recover 
of the insurance company under such circum- 
stances. The court cited a large number of 
cases in conformity with its decision and also 
two cases in which it was held that the company 
could be held liable under such circumstances. 
On this point, the court said: 

The following are typical cases sustaining the 
position taken by us in this opinion: Connolly 
v. Bolster, 187 Mass, 266, 72 N. E. 981; O’Con- 
nell v. Railway Co., 187 Mass. 272, 72 N. E. 
979; Frye v. Gas. & Elec. Co., 97 Me. 241, 54 
Atl. 395, 50 L. R. A. 444, 04 Am. St. Rep. 500; 
Eberlein v. Fidelity Co., 164 Wis, 242, 150 N. 
W. 553; Stenbom v. Brown-C. Co., 137 Wis. 
564, 119 N. W. 308, 20 L. R. A. (N. S.) 956; 
Herbo-Phosa Co. v. Phil Co., 34 R. I. 577, 84 
Atl. 1093; Cushman v, Fuel Co., 122 Iowa, 657, 
98 N. W. 509; Ford v. Aetna Ins. Co., 70 Wash. 
29, 126 Pac. 69; Luger v. Windell, 116 Wash. 
375, 199 Pac. 761: Goodman v. Georgia Life 
I. Co. 18 Ala. 130, 66 South. 649; Allen v. 
Atna Life I. Co. 145 Fed. 881, 76.C, C.. A. 265, 


7s Re Ae CN Se) Bai As to bankruptcy, see 
164 Wis. 244, 159 N. W. 553. As to equity of 
the injured see, 122 lean 657, 988 N W. 500. 
The courts of two States, New 
and Minnesota, support the claims of the plain- 


Hampshire 


tiffs, Sanders v. Ins. 'Co., 72 N. H. 485, 37 
\tl, 655, ror Am. St.: Rep. 688; Patterson v. 
Adan, 119 Minn. 308, 138 N. W. 281, 48 L. R. A. 


(N. S.) 184. These decisions have been uni- 
formly denied support in other jurisdictions and 
their reasoning repeatedly controverted. See 


187 Mass. 266, 72 N. E. 981; 70 Wash. 36, 126 


Pac. 69. Shea v. United States Fidelity Co., 
———- Connecticut ———; 120 Atl. 286. 
HEALTH 


Combination life, health and accident pol- 
icy; when company may limit liability under 
Texas Statute. 

Under a combination life, 
policy, the insured brought an action 
benefits. The insurer admitted liability 
period stated but insisted that under the terms 
of the policy, it was liable for only one-fourth 
of the benefits claimed. The policy contained a 


health and accident 
for sick 
for the 


provision that the insured was entitled to “‘ill- 
ness indemnity” of $30 a month for a ‘specified 
length of time. There was another 
however, which limited sick 

fourth of that amount, if the 
from consisted of 


subdivision, 
benefits to one- 
illness resulted 
certain 
named diseases, among which was sciatica. The 
testimony of the attending physician showed 
that the insured suffered from sciatica during 
the period named. There was other testimony 
which tended to show that his illness was due 
to influenza. The court instructed the jury to 
find for the insured for the full amount of the 
indemnity claimed. This instruction was given 
under the Texas Revised Statutes, Article 4742. 
Subdivision 3, be es provides as follows: 

“No policy issued or 
delivered in oe State, o a life 
insurance company incorporated under the laws 
of this State, if it contains any of the following 
provisions: ce any 
mode of settlement at maturity of less than the 
amount insured on the face of the policy, plus 
less any indebtedness 


certain causes or 


insurance shall be 


r be issued by 


provision for 


dividend additions, if any, 
to the company on the policy, and less any pre- 
may, by the terms of the policy be 
deducted: Provided, that any company may is- 
sue a policy promising benefit less than the full 
benefit in case of the death of the insured by 
or by the 
This 


provision shall not apply to purely accident and 


mium that 


his own hand, while sane or insane, 


following stated hazardous occupations. 


health policies.” 

It was held on appeal that this statute did not 
intend the inhabitation against settlements for 
less than the face of the policy should apply 
to contracts of insurance against accident and 
health, and that, therefore, it would not apply to 
a combination policy where the claim was for 
indemnity for illness. As there was a question 
of fact as to whether or not the illness was due 


to sciatica or influenza, the court reversed the 


judgment and sent it back for a new trial. Con- 
tinental Life Insurance Co. v. Johnson, ——— 
(Texas Civil Appeals) ——— 248 S. W. 88. 
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Commissioners at Richmond 
(Concluded from page 9) 
ginia Fire and Marine; W. L. T. Rogerson, 
vice-president of the Life Insurance Company 
of Virginia, and Charles G. Taylor, Jr., vice- 
president of the Atlantic Life Insurance Com- 
pany. 

William Thornton of the Life 
Company of Virginia dinner at the 
Commonwealth Club on Monday evening, which 
enjoyable informal affair. The 
Joseph But- 
ton, Insurance Virginia; C. 
B. Coulborn, Deputy Insurance Commissioner : 
C. I. Hitchcock, Arthur L. J. Smith, T. W. 
Dealy, W. L. T. Rogerson, vice-president, Life 
Insurance Company of Virginia; J. S. Daven- 
port, actuary; Frank E. Hall, superintendent of 
agencies; W. W. Archer, editor of company 
publications, and G. M. Taylor. 

Tuesday afternoon a luncheon was served by 
the members of the committee in the main hall 
of the Hotel Jefferson, after which an enjoy- 
able automobile trip around to points of inter- 
est in and around Richmond, including 
to the State Capitol, Battle Abbey (the church 
where Patrick Henry delivered his memorable 
, and also the White House of the Con- 
Wednesday Button 
held an at-home party from five to nine, which 
was thoroughly enjoyed by all the visiting Com- 
missioners and their guests. 

Dame Rumor, wandering to 
strange tales to tell, 
withal 


Insurance 
gave a 


was a very 
following guests were 


Commissioner of 


present: 


visits 


address ) 


federacy. afternoon Col. 


and fro, has 
sometimes right and some- 
times wrong, generally having some 
foundation, hqwever remote. 
Tue SPECTATOR man with an impish little tale, 
hinting at influence here and there, which may 


have been put to—shall we say extraordinary 


So she came to 


Of course there are times when certain 
matters of delicacy that must be 
smoothly adjusted and there is no doubt but that 
the vagaries of our State laws leave plenty of 
teeway for the discreet application of influence. 
Well, anyway, 
all, this same little Dame Rumor mentioned ad- 
vertising and influence all in the same breath— 


uses ? 
come up 


probably apropos of nothing at 


an insurance journal trying to get business from 
insurance companies on the ground of influence 
with insurance departments. There seemed no 
rhyme nor reason to that, either, because adver- 
tising has been sold for years, by good salesmen 
of course, entirely on its own merits. Adver- 
tising, as we know it, in a worth-while journal, 
is a good thing and shouldn’t need bolstering 
But Dame Rumor, fol- 
departed 


up to make it salable. 
lowing a well-established precedent, 
without being specific. 


H. P. Dunham Confirmed as Connecticut 
Commissioner 

Col. H. P. Dunham has been confirmed by 
the Connecticut Legislature as Insurance Com- 
missioner of the State. The confirmation was 
somewhat delayed on account of political con- 
siderations. Mr. Dunham is well qualified for 
the post and succeeds Burton Mansfield, who 
has long been a leading figure in the National 


Convention of Insurance Commissioners. 
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INCOME INSURANCE 
SPECIALISTS 


Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
Chicago, III. 


209 S. LaSalle St., 











ACACIA MUTUAL LIFE ASSOCIATION 


THIS DID NOT HAPPEN BY CHANCE 


New Insurance Issued in 1922............ $38,942,000.00 
Gain in Insurance in Force............... 21,462,805.00 
Insurance in Force December 31, 1922... . 122,685,100.00 
OT A SRR eee en eee ea 6,828,344.87 
Increase in Assets... ... 2... 2.0 cccccaceess 2,214,850.30 
Emcrense in Reserve... . ......0..sccecseses 1,683,761.00 
IGCPORSE TM OUTPIUS... .. aise cc ceccceccseee 431,446.67 


UNEXCELLED LIFE INSURANCE PROTECTION— 

LOWEST NET COST—ABSOLUTE SECURITY—PER- 

FECT SERVICE—SQUARE DEALING—A SATISFIED 
FIELD FORCE 


WILLIAM MONTGOMERY 
President 


Homer Building 
Washington, D. C 


Admitted Assets, Jan. 1, 1923 = | COMBINA 

mitt ets, Jan. 1, TION 

—arN $3,616,216.00 i an 
3in]” 


E LIFE 
L { F HEALTH 
— ACCIDENT 
NE poli 
ONE Petia 
INSURANCE CO. DOUBLE Deata 
Northern Life Building BY ACCIDENT 





SEATTLE, U.S.A. Loss of Beat, Feet, 





yes 
Permanent Disability 
Benefits 


Monthly I ndemnities 
Sickness or Accident 


D. B. MORGAN HOME OFFICE, SEATTLE, U.S.A. 
President Reliable Representatives Wanted 








Thursday 

















— 


1857 1923 


Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 








RESTRICTIONLESS!! 


The Farmers National Life is getting from the lithographers 
new policy forms on the front page of which appears in promi- 
nent type, THIS POLICY IS WITHOUT RESTRICTIONS 
AS TO RESIDENCE, TRAVEL, OCCUPATION, OR MILI- 
TARY AND NAVAL SERVICE. The new Child’s Policy of 
the F. N. L. is issued at six months up and becomes a paid up 
policy on the death of the beneficiary. Of course the F. N. L. 
writes the accidental death benefit and income total disability. 
Best territory open in Ohio, Indiana, Illinois, Missouri and 
Iowa. 

FARMERS NATIONAL LIFE INS. CO. 


F. N. L. Building 3401 Michigan Ave. Chicago, Illinois 

















AGENCY MANAGER WANTED 


A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 








HOME FRIENDLY INSURANCE CO. 
OF MARYLAND 
has grown so in popularity until it is now generally conceded to be 
“tone of the leading Industrial life insurance companies in America’ 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for Financial Statement 


HOME OFFICE: 1026 Linden Ave., BALTIMORE, MD. 

















NEW and up to date polic 
contracts. REAL SERVIC 
toPolicyholdersand Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
nsuran oC ——. to pe its tor ad 
an olicyholders satisfac- 
C ompany torily. SOME GOOD terri- 
tory in IOWA and SOUTH 
DAKOTA open for Agents. 


JAS. H. JAMISON, Pres’t 





DES MOINES, IOWA 





Organized Sept. 1, 1817. Incorporated March 27, 1820 


Charter Perpetual - 
MO MRMERN 5c onrctare’a seine Sole nierrioe ieisieiaie exe ¢ $1,000 000 
FES E ree TOR Se Cee eee 17,334,014 
Reserve and other Liabilities........... 12,744,105 
Net Surplus................-seeesesseee 4,589,909 
Surplus to Policy Holders. ............. 5,589,909 


E. C. IRVIN, President. 
J. W. COCHRAN, Vice-President. 
JNO. B. MORTON, 2d Vice-President. 
M. G. GARRIGUES, Secretary and Tredsurer. 
R. N. KELLY, JR., Assistant Secretary. 








ALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, Presipenr. 


_Agents desiring to connect themselves with a solid and progressive, yet conservative 
Life Insurance Company, an address S. D. Powell, Secretary, giving references. 
—— and Ordinary Life Insurance policies issued upon all attractive forms 
of policies. 








FIRE ASSOCIATION of Philadelphia 








TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance Co. 


Wichita, Kansas 


Executive Offices, 














Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 
Address L-438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 
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AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 
Office Building 


Fidelity and Surety Bonds Burglary Insurance 
Check Forgery and Alteration Insurance 





























North British » Mercantile 
Insurance Company 


LIMITED 
109 YEARS OLD 


Fire, Tornado, Automobile, Sprinkler 
Leakage, War Risk, Explosion 
and Kindred Lines 


SECURITY—Resources ample for all obligations 
SERVICE—Expert advice on insurance problems 





CECIL F. SHALLCROSS, UNITED STATES MANAGER, 
76 WILLIAM STREET, NEW YORK CITY 











“THE LIFE INSURANCE BUSINESS” 


Under the above title, Minor Morton, vice president and agency manager of a well-known life insurance 


company, has written a booklet of which the purpose is to demonstrate the desirability of capable men 
adopting Life Insurance as an Avocation. 
STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 
Every lifeinsurance company and general agency needs this booklet. PRICES: Single copy, 15 cents; 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 40,000 copies, $250.00. 
THE SPECTATOR COMPANY 
Chicago Office 135 William Street 
Insurance Exchange New York 








PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 








THE LEADING FIRE COMPANY 
WORLD 


OF THE 





INSURANCE 


COMPANY 
LIMITED 


















THIRD EDITION—NOW READY 
Thoroughly Revised, Improved and Greatly Enlarged 


Fire Insurance Inspection and Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, National Fire Protection Association 
Members, Insurance Society of New Yor 


OVER 5000 DIFFERENT SUBJECTS TREATED 
NUMEROUS ILLUSTRATIONS 
1020 Pages of Profitable Information 


A COMPLETE TEXT AND REFERENCE BOOK FOR 
Fire Insurance Inspectors and Underwriters, Students, Firemen and 
Others Interested in Fire Prevention 
Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 

Chemicals and their Hazards Described 

Manufacturing Processes & Special Hazards Listed 


Alphabetically Arranged—Printed on thin Paper—Bound in Flexible 
Covers—Just the Book for the Underwriter in Office or Field, 


PRICES 
Flexible Binding, $6.00 De Luxe edition, thumb indexed, $10.00 


THE SPECTATOR COMPANY 
CHICAGO - PUBLISHERS - NEW YORK 
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WANTED 
Managers for These Important Districts 
KANSAS, EASTERN MISSOURI 
Guaranteed low cost policies. As good as we can make them 


Any one of the above is an absolutely first class opportunity. 
If your record is clean and you can furnish evidence of your 
Ability as a Personal Producer, your application will be con- 


a Address S. W. GOSS, Vice-President 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 


AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing $12.00 
quarterly. Covers every disease and every accident. Liberal com- 
mission paid to live producers. 


GREAT NORTHERN LIFE INS. CO. 


H. G. ROYER, Pres. Westminster Bldg 
C. O. PAULEY, Sec’y & Treas. CHICAGO, ILL. 











HOME LIFE INSURANCE COMPANY 


New York 
WM. A. MARSHALL, President 


The 63rd Annual Report shows: 

Premiums received during the year 1922 $7,369,885 

Payments-to Policyholders and their beneficiaries in Death “ 
Claims, Endowments, Dividends, Etc.........seeecesees 5,400,769 

Amount added to the Insurance Reserve Funds 206,769 

Net Interest Income from Investment 2,110,999 
($722,352 in excess of the amount required to maintain the j 
reserve) 

Actual mortality experience 52.87% of the amount expected. 

Insurance in Force 

Admitted Assets 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
56 BROADWAY NEW YORK 








——— a 





Why Choose the Great-West Life? 


Because the company charges exceptionally low rates and pays excellent 
profits to policyholders. For many years The Great-West Life has led all 
other Canadian companies for the amount of new business issued. 


THE GREAT-WEST LIFE ASSURANCE COMPANY 


Head Office - WINNIPEG 











C. E. Clarke, President J. R. Anthony, jc. Seraery 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: St. James Building, Jacksonville, Fla. 
Accident and Health Insurance Commercial and Industrial 





UNUSUAL OPPORTUNITY 


A nighly successful Western company desires the services of 
an agency manager, preferably one with executive ability. 
Want a man in the thirties or early forties, who can procure 
agents and handle them. Must be experienced and desirous 
of making permanent connection with advancement. Address 
all communications, giving qualifications, experience, and other 
information to 

ROCKY MOUNTAIN, 
Care of THE SPECTATOR. 
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Stability with Fraternity 


The Fraternal Aid Union 


A Fraternal Beneficiary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 








Assets of Three Million Dollars 
Operating in Thirty-eight States 





SOMETHING DIFFERENT 





If Interested, address 


A. YOUNG, Supreme President 
LAWRENCE, KANSAS 














EXCELLENT OPPORTUNITY 


tor Reliable, Energetic men to represent us in the states , 
—— and Missouri with direct Home Office contracts, Libel 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO a 
Clarence J. Daly, President DENVER, COLORADO: 


THE WOMAN’S BENEFIT ASSOCIA 
OF THE MACCABEES 


Largest Fraternal Benefit Society for iii in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 
The Rates are Adequate 
The Membership is over 251,000 
The Reserve Fund is over $16,000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 
W. B. A. Health Centers in Every City 
Summer Camps for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 
Write for information to 
MISS BINA M. WEST MISS FRANCES D. PARTRIDGE 
Supreme Commander, Port Huron, Mich. Supreme Record Keeper, Port Huron, Mich” 








CODE Rae eases es See 


‘GRAND RAPIDS LABEL CO. _ 


| GRAND RAPIDS, 


FOR FOLDER 
: _ SHOWING ELABORATE DISPLAY, 


ali nadeicarelay 





MIDLAND LIFE INSURANCE COMPA 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experienc 
and conspicuous success. : 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secre 
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